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LIKELY TO ENFORCE 
NEW DWELLING RATES 


Kentucky State Board Apparently Un- 
convinced by Arguments of 
Underwriters. 





LOSS RATIO UPON THE CLASS HIGH 


Insurance Men Present Figures Giving 
Experience in the State for Ten 
Years. 


Frankfort, Ky., Nov. 27. (Special.)— 
While the State Rating Board has not 
yet declared itself with respect to the 
dwelling rates promulgated several 


weeks ago, but not put into effect, the | 


prevailing opinion here is that the re- 
vised schedule will become operative 
on December 1, and that there will 


be little if any change in the figures, 
despite the vigorous objections thereto 
filed by the underwriters. 

Acting upon the assumption that 
rates on dwellings in Kentucky were 
unreasonably high, the State Rating 
Board ordered sweeping reductions up- 
on the class. Insurance men protested 
strongly against the new figures, hold- 
ing that their adoption was unwar- 
ranted by the experience of the com- 
pamies, the average loss ratio upon 
Kentucky dwellings being 68 per cent. 
and the expense ‘ratio 40 per cent., 
making the combined figure 108 per 
cent. 

To satisfy himself as to the accuracy 
of the contention of the attorneys for 
the underwriters, Commissioner Clay 
called for the experience of the com- 
panies with Kentucky dwellings for a 
period of ten years, and also asked for 
similar experience in nearby States. 
This latter information the companies 
declined to furnish, holding that the 
matter was one of Kentucky experience 
only, and as the new tariffs were to be 
based upon the record of the State, the 
experience gained elsewhere had abso- 
lutely no bearing upon the case. 

Kentucky Board Meets. 

Some days ago the Kentucky Board 
of Fire Underwriters held its annual 
meeting at Louisville, with President 
M, B. Russell in the chair. 

Addresses were made by the follow- 
ng: 

“Field Problems,” by John J. Purcell 
of Chicago; “Present Conditions in 
Kentucky,” by F. G. Snyder of Louis- 
ville, and “The Contribution of the Law 
to the Cost of Fire Insurance,” by F. M. 
Drake of Louisville. Young E. Allison 
of Louisville, spoke on “The Press and 
the People,” and C. J. Doyle of Illinois, 
on “Popular Education in Fire Insur- 
ance.” 





Will ‘Enter Canada. 


The Fireman’s Fund Insurance Co. 
has completed arrangements for enter- 
ing the Dominion of Canada for busi- 
ness. Vice-President Faymonville is 
now in Canada arranging the details. 
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Organized 1853 


THE HOME 


Insurance # Company 
New York 


Elbridge G. Snow, President 
MAIN OFFICE, 56 CEDAR STREET 


$32,146,564 
18 331,124 

1,800,000 
13,815,440 


Assets, January Ist, 1912 

Liabilities (including capital) 

Reserve as a Conflagration surplus ae 
Net Surplus over all liabilities and reserves.......-...+.-++++ 


SURPLUS AS REGARDS POLICYHOL DERS, $18,615,440. 





| Insures against loss ot real and personal property, rental income, 
use and occupancy, earned profits and 
commissions by 


Fire, Lightning, Wind-storm, Automobile and 
Inland Transportation Risks 





North British 
and Mercantile 


1866 


Insurance Co. 


Established 1809 





Since 1866, when the North British & Mercantile entered the United 


States, 1,833 Fire Insurance Companies have failed or retired 
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SUPREME COURT 
ANNULS RECEIVERSHIP 


Great 


Western Life Affairs Again in 
Charge of the Company’s 


Officers. 
NO BASIS FOR ACTION TAKEN. 


Policyholders’ Interests Fully Safe- 
guarded—Standing Offer of Double 
Par for Stock. 


A daily newspaper item from Kansas 
City, Mo., during 
nounced first 
the 
that city and subsequently 


the week an- 


past 
an application for a re- 


of 
ng 


ceiver for Great Western Life 
the granti 
of the request by the court 

That there was no 
action by the local court was evidenced 
by the fact that the Supreme Court of 
Missouri immediately issued a writ of 
prohibition and in a sweeping order 
directed that all of the assets of the 
Great Western be turned back to the 
officials of the company; in other words, 
| that the institution be placed in the 
| position occupied prior to the appoint- 
;}ment of a receiver. 
That there was no question as to 
|}the solvency of the Great Western is 
| evidenced by the standing offer of $200 


basis for this 


Entered United States | per share for its stock, which has a par 


value of $100, 
Action of Small Stock Interests. 

The complaint and suit which re- 
sulted in a hurried appointment of a re- 
ceiver, emanated from five individuals 
who held a total of less than four 
shares of stock, or, to be exact, 3% 
shares. The complainants were E, P. 
Moriarity, who holds than one 
share of stock of the Great Western; 
D. E. Green, who has a fraction more 
than two shares, and Frank Sheridan, 
with one-tenth of a share, Gertrude 
Pendleton, with less than one-fifth of 
a share and S. H. Ferguson, with one- 
tenth of a share; the aggregate being 
three and one-half shares out of a total 
of 1,000 shares. 

The suit was filed November 21 and 
the court, without notice to the other 
996%, shareholders, immediately ap- 
| pointed a receiver. . 

As above stated, the Missouri 
Supreme Court promptly nullified the 
procedure and directed the return of 
the institution to the position occupied 
before the receivership suit was insti- 
tuted. 


less 





DEFERRED INSTALMENTS. 
Ohio Tax Commission Rules That They 
are Subject to 

Taxation. 


The Ohio State Tax Commission in 
le ruling to the Auditor of Summit 
County holds that what are known as 
“special privilege’”’ policies in life insur- 
ance companies are taxable. The class 
| of policies reached by its decision are 
those in which the principal due tne 
beneficiary is left with the insurance 
company and an annuity or installment 
| paid. In some cases this amounts to 5 
|per cent. Companies have represented 
that these funds are not taxable, but the 
|commission says they are to be regard- 
led as investments, and that therefore 
| debts cannot be deducted. Others have 
| taken the position that the sums were 
| te be listed as credits, which the com- 
| mission also holds to be error. 
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PERPETUAL 


AGAINST NEW WOODMEN RATES. 








Circuit Court Judge Declares Them 
To Be “Burdensome and 
Unnecessary.” 





Holding the new rates adopted by 
the head camp of the Modern Wood- 
men at the meeting in Chicago, in Janu- 
ary, 1912, to be burdensome and un- 
necessary, Judge Robert Shirley, of the 
Sangamon Circuit, on Friday of last 
week, granted a perpetual injunction 
Testraining the head camp from put- 
ting the rates into effect. The injunc- 
tion also restrains the officers from de- 
claring delinquent any member refus- 
ing to pay the new rates. 

The injunction is effective every- 
where, as Illinois is the home of the 
organization. 

The petition for an injunction was 
filed by four members, P. E. Taintor, 
James M. Brown, James H. Wallace 
and Frank J. Koch, all of this city, last 
August. 

The new rates referred to were pub- 
lished in full in The Eastern Under- 
writer of February 8, 1912, together 
with a summarization of the recom- 
mendations of the Committee on Re- 
vision appointed to draft up and sub- 
mit a plan whereby the society might 
conform to the requirements of the 
“Mobile Bill.” 

It is probable the head camp of the 
Modern Woodmen will take an appeal 
from the decision referred to, sub- 
mitting to its terms only when ordered 
to do so by the highest court. 


Confident of Final Outcome. 


Since the above was in type C. W. 
Hawes, head clerk of the Modern 
Woodmen, had the following to say 
relative to the ruling of Judge Shirley: 

“We are not at all in doubt as to 
the final outcome of these rate suits, 
and since even Judge Shirley has held 
that the head camp in making these 
changes proceeded legally, the higher 
courts in this State at least will now 
have opportunity to pass exclusively 
on the point of whether the new rates 
as adopted were necessary to enable 
the society to meet its present assumed 
obligations. On that point the evidence 
is overwhelmingly one way, and we 
are sure there will be a verdict for 
the society in the end. 

“Whatever change in procedure it 
may be necessary for the society to 
take temporarily because of this de- 
cision of the Springfield Circuit Court 
will be decided by the society’s Execu- 
tive Committee, which adjourned its 
regular monthly session to meet again 
within the next few days.” 

No Enforcement of New Rates. 

A. R. Talbot, head counsel 1s 
authority for the statement that no 
effort will be made to put the new 
rates into effect until the matter has 
been fully decided by the Supreme 
Court. This will mean the abandon- 


ment of the original plan of having 
the rates become effective as of Janu- 
ary first next. In the meantime, it is 
proposed, says Mr. Talbot, to take steps 
to appeal to the Appellate Court of 
Iilinois to set aside the injunction of 
Judge Shirley. 





DRYDEN MEMORIAL BOOK. 





Company Issues Volume on First An- 
niversary of the Death of its 
Founder 





To commemorate the first anniversary 
of the death of John Fairfield Dryden, 
founder of the Prudential Insurance 
Company, the Company has issued a 
book dealing with the character of the 
man, his achievements and sayings, and 
tributes that poured in to relatives and 
business associates following his death. 

Mr. Dryden’s death November 24, 1911, 
called forth so many tributes that even 
a book of upward of sixty pages could 
not contain them all. The publication 
sketches the life of the man who was 
the Prudential head for more than 
thirty years. 

The sketch is followed by page after | 
page of appreciation, from press, pulpit, | 
statesmen, business and financial men, 
corporations and friends. The story is 
supplemented by many of Mr. Dryden’s 





sayings and records from the early 
history of the Prudential Insurance 
Company. 





CUTS OUT BROKERAGE. 





Provident Life & Trust’s Pittsburgh 
Agency Will Hereafter Accept Busi- 
ness Only From its Agents. 





Hereafter the Pittsburgh agency of 
the Provident Life & Trust Co.- under 
Wells & Hilleman will not receive | 
business from brokers. Provident poli- 
cies will in the future be obtainapie 
orly through Provident agents, who are | 
specially trained to know their advan- 
tages and possibilities. | 

A member of the firm of Wells & 
Hilleman said: : | 

“We feel that this action will avoid 
many cases of misfit policies and will 
insure each applicant getting expert | 
advice, thus increasing his confidence 
and satisfaction in his policy. 

“The decision is meeting with an 
enthusiastic reception by the agents of 
the Company who feel that their | 
interests are being safeguarded. They 
can now work enthusiastically with the 
assurance that only Provident agents 
can reap the benefit of their efforts. 

“The Provident, because of its low 
premiums, has not been able to pay) 
as large commissions as are current and 
in consequence the Company has in the 
main only been selected by brokers 
when they were compelled by competi- 
tion to submit a contract with extreme- | 
ly low cost. In the very nature of the | 
case such men were more or less un- 
fumiliar with the conditions of the) 
policies and the buyers did not get! 
expert advice.” 





fireat Southern Life Insurance Company 


HOUSTON, TEXAS 





J. T. SCOTT 


Treasurer 


J. S. RICE 
President 





BEGAN BUSINESS NOVEMBER I, 1909 


Results accomplished in 
Thirty-one months end- 
ing May 31, 1912: 


Outstanding insurance 


ee, eee eee $13,000,000.00 
NE cnvaasn sg xacnkas 1,220,471.38 
Surplus to Policyholders, 994,867.42 


Applications received 
during first five months 
2) errr ye $4,000,000.00 


FOR AGENCY CONTRACTS ADDRESS 


0.S.CARLTON, Vice-Pres., Houston, Tex. 








The State Life Insurance Company 
INDIANAPOLIS 


Not The Oldest--Not The Largest--Just The Best 





TEN MILLION DOLLARS 


Deposited With The State of Indiana For The Sole Protection of 
Policyholders 





Good Territory and Remunerative Contracts for Men Who Can 
«Do Things’”’ 


Address CHARLES F. COFFIN, 2nd Vice President 
1231 State Life Building . 








HARTFORD 
LIFE 


HARTFORD, CONN. 
PAYS TOP FIGURE COM- 
MISSIONS UNDER DIRECT 
RENEWAL CONTRACTS. 
What Do You Want? 
Where Can You Work? 

SEE IF WE CAN SATISFY 
YOU 


Non-Participating 
and Participating 


NEWEST FORMS 








Michigan 
State Life 


DETROIT 


FREDERIC APPS - - President 


Salary and Commission to 





personal producers in Ohio 
and Michigan. Renewals 








ADDRESS 
HOWARD C. WADE 


Superintendent of Agencies 














Assets: $46,786,131.91 


is unexcelled. 








Attractive Territory 


DIVIDENDS 
POLICIES 


available under 
direct contracts. 


STRONG POINTS 0 The Germania Life Insurance Company 


Liabilities : $40,259,380.22 
Surplus and Dividend Funds: $6,526,751.69 


Insurance in Force on the Paid-for Basis: over $132,000,000. 


A COMPANY 


increasing yearly for the past eighteen years. 
containing all up-to-date features including “Disability Clause.” 


The Company That Live Men Will Select 


whose conservative management in the interest of its policyholders 


ADDRESS: Home Office, 


50 Union Square, New York 
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LIFE INSURANCE COURSE 


FOR RICHMOND, VA., HIGH SCHOOL. 








President Neil D. Sills cf National As- 
sociation to Launch Decided 
Innovation. 


Neil D. Sills, president of the Na- 
tional Association of Life Underwriters 
has made arrangements with the 
superintendent of schools of Richmond, 
Va., (his home city) tc give a course 
of lectures in the Richmond High 
Schools on “Life Insurance.” 

It is not the intention of Mr. Sills to 


deliver all of the lectures personally 
but rather to arrange with men prom- 
inently identified with the business to 


discuss various important phases from . 


an educational standpoint. He will, 
however, deliver the first lecture per- 
sonally, shortly after the opening of the 
new year. 

This is probably the first high school 
to arrange for a course on Life Insur- 
ance, but as the idea is a good one, it 
will undoubtedly be adopted in other 
sections. 

In a letter to The Eastern Under- 
writer speaking of the move, President 
Sills says: 

“It strikes me that it opens up won- 
derful possibilities. The growing up 
boy and girl will get some idea of the 
principles of insurance, its genuineness 
and what it really means to the home 
and they will get the father and 
mother more than ever interested. 
Then, too, the boy and girl will realize 
that the life insurance business is a 
profession and the business will be- 
come very much elevated in their esti- 
mation. The result will be that the 
very best young men and perhaps 
young ladies ton, will be drawn to the 
insurance profession, instead of look- 
ing down on it, as they so often do 
now, before becoming acquainted with 
ig 





CONSPIRACY CHARGED. 





Prudential Alleges Dr. Mohr of Provi- 





dence Secured Policies on Invalid 
Relative. 
Allegations that Dr. Charles F. 
Mohr had fraudulently procured two 


insurance policies aggregating $5,500 
on the life of a relative were made in 
the United States Di:trict Court at 
Providence, R. I., upon the opening of 
a civil action brought 2gainst the phy- 
sician by The Prudential. 

Edward D. Duffield counsel for the 
company, in outlining the plaintiff’s 
case, accused Dr. Mohr of conspiracy 
and deceit in securing the issue of the 
policies upon the life of Joseph P. 
Hennon, a young nephew of Mrs. Eliza- 
beth F. Mohr, wife of the defendant. 

According to the plaintiff's declara- 
tion the physician procured the poli- 
cies from The Prudentiai, knowing that 


young Hennon was afflicted with an in- 
cyrable disease. 

To help sustain the charge of alleged 
conspiracy or deceit, P. H. Dana, a for- 
mer agent, was called. He testified 
that he had in effect connived with 
Dr. Mohr in respect to the issuance of 
a certain policy in an asserted success- 
ful effort to deceive a medical ex- 
aminer. 

In addition to the policies procured 
from The Prudential it was averred 
that Dr. Mohr had applied for policies 
on the life of Hennon to several other 
companies, bringing the total amount 
of insurance scught on the young 
man’s life to $22,50). 





GEORGIA LIFE’S CONVENTION. 





Casualty General Agents Gather at 
Home Office for Celebration of Com- 
pany’s Excellent Business. 


The second annual convention of the 
general agents cf the Casualty De- 
partment of the Georgia Life Insurance 
Co. of Macon, Ga., was held at the 
company’s home office on November 
20 where there was an enthusiastic 
gathering of representatives from sev- 
eral States. After the business meet- 
ing in company’s home office, luncheon 
was served at Hotel Lanier and after- 
ward all went for an automobile ride 
over the city, with a trip to Log Cabin 
Club. There was a banquet in the 
evening at which President W. E. 
Small acted as toastmaster. 

The business session was called to 
order by Mr. Peter Epes, agency man- 
ager, Casualty Department, who, after 
making a few appropriate remarks, in- 
troduced President W. E. Small, who 
in behalf of the company, delivered the 
address of welcome. At the close of 
President Small’s address, the busi- 
ness meeting was presided over by -E. 
P. Amerine, manager of the Casualty 
Department, who discussed in detail 
the company’s operations for the past 
year, and made many comparisons, 
showing substantial gains in all of its 
departments. 


ROMANCE OF ASA S. WING. 





President of Provident Life & Trust 
Marries Widow He Befriended When 
in Difficulties. 





Asa S. Wing, president and one of the 
largest stockholders of the Provident 
Life & Trust Co. of Philadelphia, was 
married on Tuesday to Mrs. Blizabeth 
Wood, widow of Mr. Wing’s cousin. 
Back of the simple announcement is a 
romance which is not the less interest- 
ing because Mr. Wing is 60 years old 
and the bride is 37. 

When Mr. Wood died in 1911 he left, 
so the story goes, small provision for 
the widow, who with four children to 
provide for was preparing to make a 
living for them when she was visited by 
Mr. Wing, who brought the entire family 
to his own handsome residence at Phila- 
delphia. 


PAILINGS OF FRATERNALISM 


IS “TERM” 
Critical Condition Confronting Many 
of Older Associations — Increased 
Rates Opposed. 


INSURANCE ONLY. 


Agents should endeavor to create a 
better understanding of old line insur 
ance among members of fraternal and 
assessment societies, making it plain 
that though many fraternal organiza 
tions have attractive social features 
the insurance furnished by them is 
practically term insurance and not to 
confused with lifelong 
protection, 

The solicitation of members of these 
orders should not be undertaken in the 
spirit of antagonizm. These orders 


have accomplished much good and 
their error has been one of fallacious 


be insurance 


reasoning and not of intent or dis- 
honesty. 
Few fraternal orders now maintain 


the argument of cheap insurance. The 
conflict within their ranks against the 
great increase of rates is due not un- 
naturally to the old members who can- 
not bear tne burden of the enormous 
increase in charges necessary for the 
continuance of their insurance and the 
younger members who are called upon 
to make up the ever-growing deficiency. 

Let us investigate the situation which 
confronts many of these orders. 

The Knights of Honor have decreased 
in membership from 128,309 in 1883 to 
17,949 in 1911. The death rate hag in- 
creased from 11.2 to 43.8 per cent. and 
the average cost to each member has 
leaped from $22.51 to $78.90. Young 
members who are insurable have left. 
and the position of the order is cited 
not because of the order’s present 
prominence, but because it presents a 
graphic illustration of that last stage 
of assessment insurance that must ulti- 
mately be the lot of others. 

The Royal Arcanum shows a de 
crease in membership since 1904 from 
305,083 to 248,888, but despite 56,000 
less members mortality has increased 
from 3,175 to 3,551, clear evidence of a 


large lapse ratio among the younger 
members, the death rate per 1,006 
members rising from 6.9 in 1883, 10.8 


in 1904, to 14.3 in 1911, and the average 
cost per member from $20.05 to $26.75 
to $32.00. 

The Knights 
World reached 
ship, 341,304 in 1903, and has de- 
creased its membership to 271,784 in 
1911, Despite a loss of 69,500 members 
the number of deaths increased from 
2.108 in 1903 to 2,613 in 1911. 

The following shows how the young 
men in many orders are being taxed to 
make up for the deficit of the older 
members, 

The Woodmen 
a deficit of $308,109 for 


of the 
member- 


of Maccabees 
its greatest 


of the World showed 
members 69 





3 


and over, and a surplus for the men 
under 60 of 633,697. 

The Modern Woodmen 
the largest order of all, with over 
1,125,000 certificates in force, showed 
a deficit in 1910 for 220,822 older mem- 
bers of $1,593,223; a surplus for 
908,983 younger members of $2,696,779. 
It took the entire surplus of 538,250 
younger members to make up the de- 
ficit of the 220,822 older members. In 
1905, 50,592 members failed to pay 
enough and in 1910, 220,822, « 

Knights of Modern Maccabees.— 
Deficit, members 60 and over, $153,752; 
surplus, members under 60, $300,474. 

Kni¢vhts of ‘Pythias—Deficit, mem- 
bers 60 and over, $162,622; surplus, 
members under 60, $630,636 

Royal Arcanum.—Deficit, members 60 
and over, $1,239,828; surplus, members 
under 60, $1,148,260. 

Heptasophs.—Deficit, members 60 and 
over, $297,940; surplus, members under 
60, $105,937. 

Thirty fraternal orders 
the Connecticut Insurance 


of America, 


reporting to 
Department 


show excess of assessments, $10,649,- 
000 for members under 60, and an ex- 
cess of death claims of $4,555,000 for 
members of 60 and over. How long can 
this process continue when it is real- 
ized that the membership over 60 
years is increasing faster than the 


members under 60? 

According to the report of the New 
York Insurance Department the assess- 
ment associations had $8.06 of assets 
for each $1,000 of insurance in force 
and the fraternal orders $17.00 for each 


$1,000 in force, whereas the legal re- 
serve companies operating in the State 
had $246 of assets to each $1,000 in 
force, a difference in security of grim 


significance.—The Traveler 


PITTSBURGH LIFE AGENTS. 


Interesting Gathering Under Leadership 
of Director of Agencies Howard 
S. Sutphen. 








Practical benefit was derived from a 
recent gathering of Pittsburgh Life & 
Trust agents held at the home office 
at which Howard S. Sutphen, director 
of agencies, pre sided. 

A feature was a sketch entitled 
to Sel] Pittsburgh Life Policies.” 
ed was the business man in the person 


‘How 


Seat- 


of J. N. Kisler, dictating to his secre 
tary, represented by John Sargeant 
Enter the porter with the card of 
William Cotton, representing the Pitts- 
burgh Life, later followea by Mr. Cotton 
in person. The business man, of 
course, was too busy to talk insurance, 
but finally, under the skillful work of 
Mr. Cotton, took a monthly income 
policy for his wife and a life income 


policy for his invalid daughter, and the 


secretary took out two policies 


Secretary James H. Mahan, at the 
same gathering, read an _ interesting 
paper on the topic, “Observations from 
the Home Office: Why Some Agents 
Srveceed and Why Some Fail.” 














and stays the same until 


FORREST F. DRYDEN, President 


maturity of policy. 
Agents Wanted 


The New Premium Reduction Policy 


of The Prudential provides for a first year’s premium approximating the 
premium charged by participating Companies. The second year’s premium 
is reduced to a figure slightly lower than The Prudential’s regular rate 


THE PRUDENTIAL INSURANCE COMPANY OF AMERICA 


Founded by JOHN F. DRYDEN, Pioneer of Industrial Insurance in America 


Incorporated as a Stock Company by the State of New Jersey 


Home Office, NEWARK, N. J. 
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FIXED FRATERNAL RATBS 72%. tn eed ott ak tae] nnn ENE eee 
further assurance that an increase of 
ELIMINATING SAFETY CLAUSE. rates will never be necessary. 





Contention That Olc “Bogy” Should be 
Removed—Possible Dangers 
Ahead 





It is stated that the Mcdern Wood- 
men of America. in co-operation with 
several other leading orders, will ask 
for legislation permitting them to omit 
what is known as the “safety clause” 
in their benefit certificates, under 
which rates may be increased in case 
of necessity. The orders claim that, 
having now adopted scientific rates 
with a mathematical reserve, they 
should be permitted te dispense with 
the clause authorizing a future in- 
crease of rates. They all appreciate 
that one of the strongest arguments in 
favor of legal reserve insurance is the 
fact that rates can never be increased. 


To Maintain Level Rates. 

It is quite probable that the movers 
in this matter have not stopped to con- 
sider what fixed rates involve. The 
legal reserve company. having no 
power ever to increase premiums, is 
under the necessity of charging a rate 
to begin with that will be adequate un- 
der all contingencies, beyond possibil- 
ity of doubt. It assumes therefore a 
rate of mortality which is higher than 
any well-managed company is likely to 
experience; it assumes a rate of inter- 
est to be earned which is so low a3 to 
make morally certain that more will be 
earned during the whole lifetime cf ex- 
isting policies. It adds to the net pre- 
mium a loading to cover expenses and 
all other contingencies, which is be- 
lieved to be larger than will ever be 
required. In a!l well managed legal 
reserve companies, the mortality actu- 
ally experienced is materially less than 
that assumed; the rate of interest 
earned is materially greater than the 
assumed rate; while exnenses and con- 
tingencies ar2 much less than the load- 
ing which was exacted It is thus mor- 
ally certain that the company will 
never need to increase rates; but on 
the contrary, it ‘s able to refund to the 
insured each year in the form of “divi- 
dends” the saving made in mortality, 
the interest earned ir excess of the 
rate assumed, and the gain from sav- 
ing in loading. 

Are Rates Absolutely Adequate? 


The Modern Woodmen on the other 
hand has adopted rates based on a 
mortality table founded on its own ex- 
perience, which shows a much lower 
rate of mortality than any other table 
in existence. It assume2 that its funds 
will earn a net rate of 4 per cent. com- 
pound interest; and it is quite poss) 
ble, though by no means certain, that 
such rate may be earned during the 
lifetime of existing policies. As to 
loading for expenses and contingen- 
cies, the amount charged is only nomi- 
nal. The result is that the rates 
charged by the order are very much 
lower than any other scientific rates 
ever promulgated—matcrially less than 
rates based on the National Fraternal 
Congress Table and 4 per cent. inter. 
est. It may be conceded to be possi- 
ble that these rates will prove suffi- 
cient for the payment of all claims in 
the future; but that is at least improb- 
able, and few actuaries indeed would 
deem the rates at all nossible. It is 
in fact extremely probapvle that in the 
near future these rates will be found 
inadequate. In that eentingency, if 
premiums cannot be increased, insol- 
vency will be the only outcome. In 
other words, if the orders wish to dis- 
pense with the safety clause and to 
promulgate rates that are absolutely 
fixed, they must start out by collecting 
rates which are morally certain to be 
more than sufficient (otherwise, it 
cannot be certain that they will prove 
large enough); then, as the future cost 
becomes known from year to year, the 
excess in these rates can be refunded 
to the policyholéer at the end of each 











Guaranteed and Certain. 


The redundant premiums of legal re- 
serve companies are in all respects 
preferable to the safety clause in fra- 
ternal insurance. Under the latter the 
orders are permitted to increase rates 
in case of necessity; legal reserve com- 
panies charge higher retes than neces- 
sary from the first but each year they 
refund the overcharge as soon as it is 
known that there has been an over 
charge and what the amount of it is. 





A CREDITABLE TWENTY YEARS. 





Missouri State Life From Small Be- 
ginning Has Shown Substantial 
Progress. 





Twenty years ago on Saturday last) 
the Missouri State Life of St. Louis be-| 
gan its career. Its beginning was small. 
President E. P. Melson was its “office 
boy,” clerk, bookkeeper, correspondent 





ing your whole career; 


way of commissions; 


his money. 


34 Nassau Street - 


The Mutual Life Insurance Co. of New York 


IS ONE OF THE MOST LUCRATIVE OF CALLINGS 


Are you in the business to stay? Choose a Company good enough 
for you to stay WITH, and strong enough to stay with YOU, dur- 


The oldest Company in America, which began business seventy 
years ago, is bigger, better and stronger now than ever before, and 
will be still bigger, better and stronger seventy years hence; 


Not the Company which YOU must introduce, but the Company 
which introduces YOU wherever you go; 
The Company whose better selling policies earn most for you in the 


The Company which furnishes the insured the largest protection for 


FOR TERMS TO PRODUCING AGENTS, ADDRESS 





GEORGE A — 2d Vice-President 


New York, N. Y. 





(stenographers a business arm of the} 





wealthy then) solicitor and chief execu- 
tive. With his lunch basket or package 
he hustled in the early morning to a 
small corner room on fourth floor of the| 
Chemical building and alternating with | 
the secretary he would spend the day| 
in the “workshop” and soliciting for| 
business—chiefly the latter, When other| 
men had returned home for the evening, 
Mr. Melson held to the office in order to 
finish up detail matters so as to begin| 
with a clean slate the next day. Truly | 
it was a modest beginning, but with | 
such a determine’ character as Presi-| 
dent Melson in charge, there was no} 
question as to the success of the future. | 

Mr. Melson carried the burden of man- | 
agement and expansion until the early| 
part of last vear when John G. Hoyt 
became identified with the company, and | 
what a great team they make! 

At the close of 1911 the company had | 
assets of $3,085,122 with approximately | 
$600,000 beyond all liabilites and insur 
ance in force aggregating $30,610,630. Its 
new insurance for the year was $8,704, 
000 

During the present year there have 
been months when the mark for new 
business was $1,500,000 and the com-| 
pany is experiencing the greatest vear 
of its hstory. 

The company now occupies the entire 
fourth floor of the Chemical building, 
which is classed as “one of the bright- 
est. pleasantest, best ventilated group 
of offices” in St, Louis. 


GREGORY CLAIMS CONTROL. 





Says Purchases From J. W. Lam and 
R. L. Moore Give Him Citizens 
National Life. 





W. H. Gregory, former president of 
the Citizens National Life of Anchor- 
age, Ky., and president of the Central| 
Life of Louisville, has issued a state- 
ment in which he says he has secured 


institutions in the world. 
A Participating Company. 


paid by the Equitable during 1911, 
within one day after receipt of ‘ 


Corporation Insurance, 


of Annuities. 


amounts under a single policy. 


endorsement. 
men. 


adequate and attractive. 
A Company engaged in a broad 


insuring them. 


character and ability. Address 


165 BROADWAY - 





control of the former institution 


Some of the Advantages Enjoyed by 
Equitable Representatives 


A Prompt Paying Company. Of the 5,089 domestic death claims 
5,035 or nearly 99% were paid 
‘Proofs of Death.’’ 

A Company whose policies are standard contracts, drawn to con- 

form to the insurance laws of New York and other States. 

A Company issuing every desirable form of insurance including 
Employee Insurance 
Home Purchase Insurance, Joint Life Insurance and a large variety 


Income Insurance, 


A Company large and strong enough to insure applicants for large 


A Company whose policyholders include the world’s Captains 
of Industry whose identification with the Equitable is in itself an 


A Company which insures women at the same premium rate as 
A Company whose canvassing documents are comprehensive, 


“conservation of life,” 
ment—aiming to lengthen the lives of its policyholders as well as 


A Company that has withstood every conceivable test—wars, 
financial panics, epidemics, and lastely, a great fire. 


The Society has openings in practically every State for energetic agents of 


GEORGE T. WILSON, 2nd Vice-President 


The Equitable Life Assurance Society Of the United States 


NEW YORK 





The backing of one of the largest and strongest financial 





move- 








through the purchase of stock owned 





by J. W. Lam and R. lL. Moore: also 
that he proposes to elect a new board 
of ditectors it the annual meeting to 
be held in January. 

C. D. Pearce, the present president 
of the Citizens National denies that 
there has been a change in the stock 
control. 





Was It Wilson? 





Edw. Wolverton, representative of 
the New York Life at Boulder, Colo., 
writes the Company in part as follows: 
“First day after the election of Wood- 
row Wilson as President of the United 
States, I wrote 8 applications for 
$16,000; second day a stranger called 
me up by ’phone and took a $4,000 
20-Payment Life; third day another | 4 
nertv called at my house while we were! 4d 
away, but left such word that T later| 4 
wrote her for $2,000 20-Payment Life.| 4 
Believe T will double my business this| 4 
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TALK TO _ COL. BILL DAVIS” 


MANAGER OF AGENCIES 


INDEPENDENT LIFE 
' INSURANCE COMPANY 
NASHVILLE, TENN. 


ABOUT OPPORTUNITIES 


“LIVE WIRE” GENERAL AGENTS 
TENNESSEE, KENTUCKY and ALABAMA 
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METROPOLITAN INJUNCTION : 


TO STOP COMMISSIONER CLAY. 








Kentucky Official Would Delve Into An- 
cient Archives—Company to Foot 
Bills. 





The Metropolitan Life has filed a 
suit in the Franklin Circuit Court at 
Frankfort, Ky., asking that Insurance 
Commissioner Clay of Kentucky be 
enjoined, first from proceeding to com- 
pile a list of the names and addresses 
of those persons to whom policies were 
issued between July 1, 1893, and June 
28, 1902, by the Metropolitan, the 
American Life Insurance Company and 
the Sun Life Insurance on which the 
weekly premiums were less than fifty 
cents and which lapsed for non-payment 
of premiums were paid for five full 
years and on which surrender values 
have not heretofore been paid and, 
second from taking away from_ the 
office of the Metropolitan Company in 
New York any list or partial list of 
the names and addresses of such policy- 
holders and third from filing in his 
office in Frankfort, Ky., any such list 
or partial list of said policyholders, 
and fourth from making any such com- 
pilation of names and addresses as 
aforesaid or removing same from the 
Metropolitan offices. 

That said Clay be enjoined from re- 
voking the license of the Metropolitan 
to do business in Kentucky for or on 
account of its refusal to permit him 
to compile the list referred to or take 
same from its office. 

The petition also asks that it be ad- 
judged that the policies issued directly 
by the Metropolitan between July 1, 
193, and June, 1902, are not governed 
by Section 659 Kentucky statutes, but 
governed by the terms of the policies 
themselves, and further that policies as 
above described issued during the said 
period by the American Life and the 
Sun Life, and which lapsed after five 
or more annual premiums, ceased to 
be a liability after the failure of the 
policyholders to surrender the policies 
and make demand for paid-up insur- 
ance or surrender value within eight 
weeks after such lapse. 

The petition states that said Com- 
missioner Clay has threatened to re- 
voke its license if it refused to comply 
with his request, and that it had al- 
ready paid a bill for said commissioner 
amounting to over $3,000 for work done 
iii compiling the list of policyholders 
concerned, and that the Company paid 
the bill because it was afraid its license 
would be revoked. 





H. E. RYAN WITH TRAVELERS. 





Leaves New York Insurance Depart- 
ment to Become an Assistant 
Actuary in Casualty Branch. 





Harwood E. Ryan, assistant actuary 
for the New York Insurance Depart- 
ment has resigned to become assistant 
actuary of the Casualty Department of 
the Travelers Insurance Company. 

Mr. Ryan began his insurance career 
with the Provident Savings Life under 
the able tutelage of Henry Moir. His 
apprenticeship kad hardly been com- 
pleted before he became actuary of the 
Puritan Life of Providence, which at 
that time had just been organized. His 
work in Providence attracted the at- 
tention of the State of Massachusetts, 
and he was appointed assistant actuary 
of that State in furthering the inter- 
ests of the savings bank life insurance 
movement. Here he had the oppor: 
tunity to show that combination of 
qualities so desirable in an actuary—a 
sound knowledge of the fundamentals 
of actuarial science and good horse 
sense. As a result he was advanced to 
the position of astuary. A year follow- 
ing, the State of New York bid for his 
services, and he was appointed assist- 
ant actuary of the Insurance Depart- 


ment. Now comes the announcement 
of his appointment to the post above 
referred to. 

Mr. Ryan is only thirty years old. 
He is one of the younger actuaries 
whose rapid promotion from one posi- 
tion to another testifies to the great 
demand at the present time for well 
trained actuaries of a practical turn of 
mind. His most recent appointment 
shows that the liability and casualty 
companies are looking fcr men of his 
type, who can apply the knowledge 
and experience gained in the life in- 
surance world te the present problems 
of liability insurance. 





FRATERNALS TO CONFER. 





Federated Fraternities in Session at 
Louisville Instruct for General 
Conference 





Instructions to the Board of Directors 
of the organization to confer with repre- 
sentatives of similar bodies relative to 
legislation regulating fraternal life in- 
surance were formulated in the closing 
hours of the third annual convention 
of Federated Fraternities at The Seel- 
bach hotel, Louisville, last week. The 
instructions comprehended consultation 
with the National Fraternal Congress 
and the Associated Fraternities of 
America which, with the Federated 
Fraternities, represent more than 10,- 
000,000 persons and insurance policies 
to formulate suggestions to be sub- 
mitted to the Association of Insurance 
Commissioners of America when that 
body meets in New York December 3. 

Officers of the organization were 
elected at the closing session as follows: 


Judge W. A. Roan, Atlanta, Ga., presi- 
dent; Fred Sillsbee, Chicago, IIl., vice- 
president; D. Adna Brown, Phoenix- 


ville, Pa., secretary-treasurer, and Fred 
Gaston, Philadelphia; F. Nunnemaker, 
Chicago; N. J. Hem, Chicago; George 
Lockwood, Lebanon, Kan., directors. 





100 Per Cent. Increase. © 





Vice-President T. F. Lawrence of the 
Hartford Life in a letter to the field 
men of the Company says: 

“At this Thanksgiving time we wish 
to add our word of thanks to you for 


the loyal support you have given us 
this year. You have responded to 
every call made on you so generously 


that the prospects are bright for reach- 
ing our aim this year of $15,000,000 of 
paid-for business, and making an in- 
crease of 100 per cent. over last year 

a result which will give to all of 
us cause for thanksgiving on Janu- 
ary 1st.” 





Christmas Gifts. 





In taking out an endowment policy 
during the month of December a policy- 
holder accomplishes two important 
things. First for an annual Christmas 
gift which stands as a bulwark of pro- 
tection between providor and dependent, 
and second, should he survive the en- 
dowment period, for a personal gift, the 
accumulation of which has exacted 
‘practically nothing in comparison to the 
benefit returned. 

For example, the New York Life ex- 
pects to pay endowment policies to liv- 
ing policyholders during the month of 
December amounting to $888,628. 

The total endowment payments to liv- 
ing policyholders during 1912 will ag- 
sregate $6,000,000. 





Another “Dead” Man Returns. 

When the case of Evelyne Stainaker 
of Caney, Kas., against the Modern 
Woodmen fraternal order was called 
in a local Kansas court the other day, 
her “dead” husband who had disap- 
peared several years before and on 
whose life the Woodmen had $2,000 
life insurance, strolled real lifelike 
into court, mounted the witness stand 
and identified himself. The “widow” 
stood the costs, 








A PENN MUTUAL PREMIUM, less a PENN MUTUAL 
DIVIDEND, purchasing a PENN MUTUAL POLICY, con- 
taining PENN MUTUAL VALUES, make an INSURANCE 
PROPOSITION which in the sum of ALL ITS BENEFITS, 
is unsurpassed for net low cost and care of interests of 
all members. 


THE PENN MUTUAL 


LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
reserve 


The Best Company To Work For Is One Which | 


is making the most rapid progress because, among 




















other good points, it grants the most complete | 

protection to policyholders through combinations 

of Life insurance, Permanent Disability 

ance, and Weekly Indemity for loss of time. 
For Agencies Address 


The Columbian National Life Insurance Company 
BOSTON, MASS. 


ARTHUR E. CHILDS, President 
| WM. C. JOHNSON, Vice-Pres. and Gen’! hasta | 


insur- 


























“A LIFE PENSION FOR YOU” 


A new idea in life insurance that 
appeals to self-interest. Best seller in 
the market to-day. Write for the booklet 


The Fidelity Mutual Life Insurance Company 
PHILADELPHIA 





L. G. FOUSE, President 








Real Help For The Agent 


E have just placed a contract for advertising that will 
three farmers in Ohio, the 
Direct leads 
will be secured for agents to develop. All your time ean be 
We can use a 


reach one out of every 


most prosperous farming State in the Union. 
live 


devoted to closing business. few 


men—real producers—in this work. 


THE TOLEDO LIFE INSURANCE CO. 


601-619 Nicholas Bldg. - - Toledo, Ohio 


more 














Capable agents can get splendid contracts in New York 


City by addressing 


Security Mutual Life Insurance Company 
BINGHAMTON, N. Y. 


C. MERWIN TURNER 
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if YOU area LIVE WIRE 


and want to represent the 


“LIVE WIRE CASUALTY CO.” 


Make connection with the 


I NTERSTAT LIFE & ACCIDENT CO. 


Chattanooga, Tenn. 
Will enter three other states early in 1912 
I. A. WHITTLE, Secretary H. D. HUFFAKER, President 
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WOULD CHECK LIBERALITY 


STANDARDIZING G POLICY VERBIAGE 





W. C. Johnson Shows That Commis- 
sioner’s Proposal is Retrograde and 
Against Policyholders Interests. 





The proposal of a committee of the 
National Convention of Insurance Com- 
missioners that the States adopt a 


uniform measure standardizing the 
exact verbiage of accident and health 


policies, has been the subject of muca 
criticism by accident underwriters, who 
have found little in the proposition to 
commend it and nothing of advantage 
to be gained for the policyholder. In 
fact, William C. Johnson, vice-presi- 
dent and general manager of the Colum- 
bian Life Insurance Co. of Boston, which 
writes health and accident insurance 
as well as life, has gone very thorough- 
ly into this question of standardizing 
the verbiage of policies in a little 
brochure on this subject, and he demon- 
strates quite conclusively that such a 
step would be a retrograde movement 
and of distinct disadvantage to the in- 
surance purchasing public, because the 
companies would be prevented from 
further liberalizing their policies. Mr. 
Johnson says in part: 
Present Law Excellent. 

‘The existing laws provide that no 
policy of Accident or Health insurance 
shall be issued unless it contains in 
substance certain specified standard 
provisions, which the law describes; or 
if it contains certain prohibited pro- 
visions mentioned in the statute; and 
by requiring the approval of each form 
by the Insurance Commissioner before 
it can be used he is made the judge 
as to whether the policy conforms to 
the law. This is an excellent statute, 
and is identical in scope with the laws 
governing the form of life insurance 


policies in all States which have legis- 
lated on the subject. It defines what 
companies shall not do, and what they 
must do, and makes the Insurance Com- 
missidners of the States where they 
co business the judges of whether their 


contracts conform to the statutory 
standard. 

“The significant feature of the laws 
at present in force is their flexibility, 
in that while they set a standard which 
must be maintained, they do not pre- 
vent a company from being more liberal 
than the statutory standard. The pro- 
posed new law goes no further than 
the present statute; it simply substi- 
tutes inflexibility for flexibility, and all 
it seeks to accomplish can be procured 
under conditions which permit flexi- 
bility and greater liberality. In the 
judgment of the writer, no more un- 
necessary measure was ever presented 
for the serious consideration of a legis- 
lative body, apart from its direct 
retroactive tendencies. 

Why Proposal is Bad. 

“The proposed act is contrary to the 
interests of the citizens of the various 
States because, by establishing the 
verbiage of policy provisions in 
the form proposed, it: 

“a. Would actually prevent com- 
panies which are issuing to-day policies 
more favorable to the insured than the 
proposed law requires from continuing 
to do so, and require them to take a 
retrogressive movement. 

“b. Destroys flexibility and initiative, 
and puts a stop to the development of 
more liberal provisions in the interests 
of the policyholders. 


exact 


“e. Undertakes to deal now not 
nierely with the known needs of the 
present, but with the unknown needs 
of the future. 


Would Check Further Liberality. 
The law proposed is one which is 
to establish the exact language of the 
iniportant provisions of Accident poli- 
Its adoption is to be sought in 
States. If so adopted, it is in- 
to suppose it can ever here- 
substantially changed or 
amended (even if mistakes are ap- 
parent), for the task of procuring a 
uniform amendment in each one of a 


cies. 
all the 
conceivable 
after be 
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large number of States would be, to say 
the least, difficult, and in fact prac- 
tically impossible. The present proposal, 
therefore, for the adoption in permanent 
form of the language of the provisions 
of Accident policies is equivalent to 
the suggestion by its authors that the 
policy clauses proposed represent not 
only the best that have ever been 
written, but the best that can ever be 
devised; that whatever the future de- 
velopment of the business and changed 
conditions of industrial and social life, 
no one can ever prepare policy clauses 
more perfectly protecting the public, 
and that therefore these should be 
adopted as the last word which can ever 
be uttered on the subject. 

“If these provisions were the best 
ever devised, a far-sighted man might 
stop to consider that the need for 
change or improvement might possibly 
arise hereafter, and that the oppor- 
tunity.for making it (without over- 
throwing the government, procuring a 
constitutional amendment, or, what 
would be about as difficult, an amend- 
ment, effective at the same date, in 
nany States holding legislative sessions 
at varying periods of frequency) might 
well be preserved under the present 
form of statute, which is thoroughly 
effective, without denying the right of 
flexibility or improvement by establish- 
ing statutory language. But the fact 
is that the provisions proposed are 
distinetly inferior in construction and 
effect to those appearing in policies 
now in use, and that the passage of 
the proposed law would deprive the 
citizens of the various States of privi- 


leges now accorded them. 


Change of Occupation Feature. 

“For instance, it should be observed 
that there are representatives of two 
classes of thought among the various 
accident companies as to the proper 
application of the ‘Change of Occupa- 
tion’ clause. It will be understood that 
the amount of benefit a given pre- 
mium will purchase depends upon oc- 
cupation, and that policyholders fre- 
quently change occupation after the pro- 
curement of the policy. One class of 
companies in this connection provides 
for the prorating of the claim to con- 
ferm to the amount the premium would 
purchase at the true occupation, pro- 
vided the man changes occupation and 
is then injured while performing the 
duties of the more hazardous occupa- 
tion. The test is not whether he has 
changed occupation, but whether the 
accident is the result of change. If it 


is, for instance, an ordinary accident | 
of street, recreation, or travel, no pro- | 
rating is enforced. 


“Another group of companies 
vides for prorating 
insured after having changed his occu- 
pation, even though the accident be ons 
heving no relation to 
for instance, a broken leg as the result 
ot a fall on a city street. 


How About the Future? 

‘The above will illustrate two points 
in which the proposed law is less favor- 
able than present practices. How about 
the future? Under the present law the 


occupation, as, | 


pro- | 
anyway if the} 


companies can improve on the Standard | 


and the Insurance Com- 
the judge of whether 
the contract is at liberal as 
the provisions. The new law prohibits 
improvement and establishes a rigid, in- 
flexible. contract. Of course it should 
not. If ten years ago the legislature 
had devised the best policy possible in 
accordance with the then experience 
and trend of thought, and enacted it, 
the public would not be getting nearly 
as liberal treatment as it is to-day as 
the result of the initiative of company 
managers under the influence of com- 
petition. 

“Take change of occupation 
Policies have always, provided for re- 
duction of benefit if the insured changes 


Provisions, 
missioner is left 
least as 


to a more hazardous occupation. They 
have never provided for the increase 


of the benefit (with proper limitations 
as to amount at risk and relation of 


weekly indemnity to imsured’s earnings) 
when the insurei ehanges to a 


less 


again. 


oe ne 
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hazardous occupation. A ee that 
the companies should be compelled to 
prorate up as well as down would doubt- 
less meet with opposition, as an inno- 
vation embodying possible dangers. 
But why should the legislature, acting 
seemingly in the interests of the in- 
suring public, by establishing hard and 
fast, in inflexible language, the pro- 
visions of these policies, prevent this 
or any other liberalization of policy 
forms in the interests of the public— 
changes which may arise as the result 
of altered conditions, broader experi- 
ence, or a change in the trend of 
managerial thought?” 
Changed Back in New York. 

Mr. Johnson showed how the Arm- 
strong Committee failed in a similar 
effort, when the law framed by it 
establishing the exact language of life 
policies, was repealed during Justice 
Hughes administration as governor of 
New York, in favor of a law requiring 
standard provisions only, similar to the 
present accident law. 

“The measure is of a ‘stand pat’ 
variety” says Mr. Johnson “or more 
than that represents a retrograde move- 
ment. It has no place in a progressive 
day and age. 
to legislate not only forthe present, 
but to foreclose the future and prevent 
any growth and improvement hereafter. 
If passed by a few States, it would 
control their companies and put them 
at a disadvantage with the companies 
of States which had the wisdom to re- 
gard the proposed legislation as mis- 
taken, and to hold to the equally pro- 
tective and more effective and flexible 
form of standard provision statutes 
now-in force. 

“The bill, if passed, will hinder the 
growth and improvement of the busi- 
and operate against the interests 
of the public. It will not only prove 
harmful but is unnecessary, for every 
desired end can be attained by statutes 
based upon those controlling the life 
business, and already in force in many 
States affecting the accident business, 
which define what must and must not 
go into policy contracts, make the In- 
surance Commissioner's approval neces- 
sary before the issuance of any policy, 
and leave opportunity for the further 
liberalizing of policies in the interests 
of the insuring public when conditions 
may justify it.” 


ness, 
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It represents an attempt | 


Home Life's 
Prosperous 


Year | 


a | 


—The fifty-second annual statement of the 
Home Life Insurance Co., of which George 
E. Ide is President, shows that the company 
has enjoyed a most prosperous year in every 
department. The insurance in force on De- 
cember 31, 1911 was $105,047,760, against 
$100,214,968 December 31, 1910—a gain of 
$4,832,792 for the twelve months. Total assets 
of the company are reported at $26,377,420 
as compared with $25,025,299 on December 
31, 1910—the increase for the year thus 
amounting to $1,352,121. After the pay- 
ment of death claims, matured Endowments, 
&c., of $2,810,000, which also includes divi- 
dends to policyholders (more than $484,000), 
and after the addition of over $1,088,000 to 
the reserve fund, the surplus is increased by 
$68,882, and is now $1,863,494, over and 
above the sum of $2,435,269 which is re- 
served for deferred dividends.— 
“The Com’cl & Fin’cl Chron.”’ 1-27-12. 


For Agency apply to 


GEORGE W. MURRAY, Supt. of Agts. 
256 Broadway, New York, N. Y. 

















UNEXCELLED IN 
Favorable Mortality 


—AND— 
Economy of Management 
THE 


Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends 











THE SAME BRIGHT STORY! 





gain month. Reasons: 
dividends, low net cost, 


policyholders. 


Our new business for the first ten months of 1912 was far 
larger than for the same months of 1911. 
Unexcelled policy contracts, satisfying 
agents that stick, Massachusetts 
prestige, and a nation-wide reputation for proper treatment of 


We occasionally have a general agency opening. 
opportunities for district agents. 
JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 
SPRINGFIELD, MASS. 
INCORPORATED 1851 


Each month was a 


Good 








CHARTERED 1848, 


JOSEPH A. DF BOER, President 


report. 


National Life Insurance Company 
MONTPELIER, VERMONT 


This strong company, with an established reputation for fair 
dealing and low cost but high grade service, issuing unsurpassed 
policy contracts and having the record of : advancing dividend scales 
four times in the last four years, offers to the agent who knows 
and will act peculiar opportunities in field work. 

If interested, send for the Company’s sixty-second annual 
Correspondence solicited. 


EDWARD D. FIELD, Superintendent of Agencies 


PURELY MUTUAL 
OSMAN D. CLARK, Secretary 
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Agents everywhere seem- 


This Man ed to be interested in the 
Got to See statement of the life man 
Them All. who wrote 90 per cent. of 


his business within ten 
blocks of his office. Not only did he do 
this during the present year, but has 
done it right along. Furthermore, he 
is a big and steady producer. 

This great achievement is simply a 
matter of having a proper concep- 
tion of what constitutes concentration. 
Every person in this agent’s immediate 
environment was a prospect for him 
and his concentration was doubly valu- 
able in that he learned to know his 
people thoroughly. 

The agent’s successful production 
was not, of course, due simply to his 
concentration, but he had a special ad- 
vantage in following this plan. Most 
agents work on the general plan of 
getting the earliest prospects first. In 
hunting them they look for the most 
likely ones, instead of, thoroughly can- 
vassing a limited section for every in- 
surable person. 

* 


* 
A of forty, who had 
He Had during all his mature 
Never Been life up to that time, 
Canvassed! been engaged in busi- 


ness in New York and 
also traveled much on business through- 
out the Eastern States, said that he had 
never in his life been solicited by a life 
uisurance man to take outa policy. This 
may seem nearly, if not quite impossi- 
ble, but it is the fact. What insurance 
this man carried he had secured by go- 
ing direct to the home office of one of 
the companies, 

What will the agent say to that? 
Where is the ground for the talk of 
competition when there are men, lots 
of them, who have never been solicited? 
More and more it is evident that the 
life insurance man who works on a 
system of picking out what appears to 
him to be the line of least resistance, 
picking out the easiest prospects first, 
is making a big mistake. A thorough 
canvass is the only method. Remem- 
ber, there are men who have never been 
solicited! 

* ~ + 

It is by education I learn to do by 
choice what other men do by the con- 
straint of tear.—Aristotie. 
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In studying the ratios of 


Territory lapsed policy shown by 
AsaLapse various agencies through- 
Feature. out the country it is in- 


teresting to find out if 
possible to what extent local conditions 
affecting policyholders, the volume of 
new business written, or the character 
and history of the agency itself, have 
contributed to the record. 

It has more than once been said to 
us by those responsible for the big 
agencies of the company that we must 
not expect them to renew as large a 
percentage of second year business as 
the smaller agencies, in which a large 
proportion of the policies are written 
by a few agents and lapses are, there- 
fore, more easily followed up, 

The argument sounds plausible, but, 
as a matter of fact, the lapse map of 
the country—if I may so describe it— 
does not corroborate this reasoning, 
Two at least of the most important 
agencies of the company have lapse 
ratios of little more than half the gen- 
eral average, and, on the other hand, 
the very worst results on the map are 
shown by agencies having less than 
$200,000 to renew, 

It must be admitted, however, that 
local conditions, if sufficiently serious, 
do affect renewals although to a much 
less extent than one would suppose. 
In one State, which has suffered from 
drougth and consequent failure of crops 
for three successive years, the lapse 
ratio is high and yet it is not so bad 
as in several agencies which can plead 
no such excus 


2. 
Several of the Southern States suf- 


fered enormous ‘damage from floods 
last winter, but without any precepti- 
ble effect on the collection of renewal 
premiums. 

The Western States with moving 
populations, many men here to-day and 
piusperous, but to-morrow moved on to 
pastures new, might be naturally ex- 
pected to show higher lapse ratios than 
old long-setiled States in the East— 
but once more a reference to our map 
does not bear out such a theory. New 
Mexico, Washington and California are 
all three among the States whose 
records materially help to lower the 
average lapse ratio of the company. 

What then is the real cause of the 
great difference in the quality of busi- 
ness written by our agencies? Most 
emphatically it is the quality of the 
man who writes the business. 

Insurance well written will renew 
well, and insurance written without a 
thought of the best interests of the 
insured or any consideration of the 
probability of renewing is sure to figure 
among, the lapses, 

We do not undervalue the hard work 
and devotion to the best interests of the 
general agent and the company of the 
cashiers who follow up every policy- 
holder and exhaust every effort to ob- 
tain payment of the renewal premium, 
but their labor is much harder and, 
often indeed vain, if the agents’ work 
was not well done when the application 
was written—A. W. M., in Pacific 
Mutual News. 

* . o 


Before a gathering of 


Universal Security Life men re- 
Weakness of cently, James J. Smiley, 
Fraternal. supervisor for Illinois, 
speaking of the fra- 

ternal situation and the competition 


with it, said: 

“There can be no question but that 
the business world has become con- 
vinced that a life policy is a safe asset. 
This same world now almost univer- 
sally agrees that the fraternal insur- 
ance problem is becoming more unde- 
sirable each day on account of its in- 
adequate basis. Right here is your 
opportunity and mine. This great in- 
surance public is to-day looking for 
intelligent guidance in the _ selection 
of contracts. The agent, the man in 
the field, is today a more important 
factor than at any time in my insur- 
ance experience. The man of affairs is 
too much occupied in his specialty to 
become an expert in yours, He looks 
to you for advice, and he expects you 


to tell him what is best adapted 
to his needs. The underwriter who 
knows only enough to find the pre- 


mium in the rate book, and who se- 
lects that form of contract for his 
client most profitable to himself per- 
sonally, may make a few sales, but he 
will not make a success. An intelli- 
gent study of the needs of your client 
is to-day imperatively demanded, and 
a consultation of his interests, not 
yours, a first requisite.of the highest 
success. The situation places a pre- 
mium on intelligence, and character 
in the agent is to-day winning a just 
and well-deserved recognition, Culti- 
vate character. Be honorable with your 
client. Be a man among men. In your 
life and in your actions, be a living im- 
personation of the great institution 
you represent. The successful sales- 
man who possesses these qualities and 
who does these things, has to-day a 
boundless opportunity in our field.” 
* . t 


Agency Director Wel- 


The Right lington of the Great 
Policy Southern Life, main- 
Won't Lapse. tains that when a man 
has been sold the 

right policy it won’t lapse. There is a 
very firm basis of truth jin that con- 


tention, as he shows: 

“The man who purchases a policy of 
life insurance, carries it one year and 
allows it to lapse is conserving his own 
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interests to the same extent as a farmer 
who carefully prepares his ground, 
plants his seed, allows the crop to get 
nicely started and then plows it up 
and abandons the land to the weeds. | 

“A large majority of lapses are trace- 
able to iack of information on the part 
ot the policyholders, The average 
business man thinks that any policy in 


Which the number of premium pay- 
ments 18 limited is anh endowment. 
ne aiso believes that an ordinary life 


policy igs one upon which he must pay 
as long as he lives or lose all the pay- 
ments he has already made. As a re- 
suit, the first time the representative 
of some other company comes along he 
is told that Mr, Man has a twenty-year 
enagowment policy that is costing nim 
about $30 a thousand. Mr. Agent im- 
mediately gets busy and proves that 
Mr. Man has a twenty-pay life policy 
that guarantees its face in paid-up in- 
surance at maturity instead of cash. 
Mr. Man jumps to the conclusion that 
he has been buncoed and lapses his 
policy in order to get even with the} 
agent who sold it ito him. The onaly 
man who is damaged in this transaction | 
is the one who sacrifices his age and 
accrued protection just because he 
does not know that any form of policy 
issued by any legal reserve company 
is worth the price he pays for it. 

“Every agent should deliver every 
policy he sells in person. He should 
thoroughly understand every form of | 
policy issued by his company and ex- 
plain all points of difference to the pur- | 
chaser, He should carefully instil into 
the mind of the policyholder the reason 
why the particular form of policy sold 
him is best for his needs under existing 
conditions. He should call his particu- 
lar attention to each clause in the 
policy and be gure that it is thoroughly 
understood beitore taking up the next. 
Every careless delivery is the founda 
tion for a lapse and every lapse is a 
loss to some one. 

“A life insurance policy that is 
properly sold and delivered is a source 
of pleasure, profit and contentment to 








every man connected with the trans- 
action.” 
Three Fraternals Merge. 
The Home Fraternal League of La 
Salle, Ill., has absorbed the American 


Fraternal of Springfield, 
Continental Beneficial of Phoenixville, 
Pa. It is proposed to transfer the 
headquarters of the merged association 
to Chicago. 


Ill., and the 











MUTUAL LIFE 


INSURANCE CO. 
BOSTON, MASS. 


Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 


equitable contract 


FINANCIAL STATEMENT 
Assets Jan. 1,1912.... 


Alfred D. Foster, President 
D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 


LATHROP E. BALDWIN, Manager 
141 Broadway, New York 


CHARLES H. STRAUSS, General Agent 
200 Fifth Avenue, New York 








DUPLEX IDEA 


Is the Latest Insurance Discovery 


The Duplex Policy 








A DOUBLE BARRELLED TWO IN ONE 
INSURANCE CONTRACT 
AN INNOVATION. BEATS COMPETITION. 
EXCLUSIVE. ATTRACTS. 
GETS INTERVIEWS. BRAND NEW. 


T-e Only Company Which Has It Is 


RELIANCE LIFE INSURANCE CO. 
OF PITTSBURGH 


WRITE FOR INFORMATION 























BERKSHIRE 
LIFE 
INSURANCE 
COMPANY, 
Pittsfield, 
Mass. 





Liberal Contracts to Productive Agents 


If unattached and interested, kindly give 
us your name, age, address, state experi- 
ence and furnish references, and a proposi- 
tion for an agency, if in authorized territory, 


W. D. WYMAN, President 
W.S. WELD, Superintendent of Agencies 


will be submitted. 








Insurance in Force 
Over $14,000,000 


Increase in Surplus in 
Two Years Over $50,000 


GUARANTEE LIFE INSURANCE CO. 


HOUSTON, TEXAS 
An excellent proposition awaits a few live managers 
who can produce the business 


Write the Home Office at Once 








sylvania. 





A COOD OPENING 


An old, well established, progressive life insurance company, with unexcelled 
dividend record has good opening at PHILADELPHIA, covering Eastern Penn- 
Address, stating qualifications: 

PHILADELPHIA, care of The Eastern Underwriter 

105 William St., New York City. 
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FRATERNAL VALUATION BLANK 


PREPARED BY COMMISSIONERS. 





Data As To Financial Status To Be 
Given In Coming Reports— 
Blank In Full. 





The sub-Committee on Blanks of the 
National Convention of Insurance Com- 
missioners has prepared a blank for use 
of fraternals for valuation purposes; 
this form to be used in making up re 
ports for the forthcoming year. 

Committees representing fraternal so- 
cieties opposed the adoption of a uni- 
form blank for the coming year, holding 
that the requirements of the Mobile Bill 
were not mandatory in this particular. 
Proposals were made embodying two 
features, namely: 

(1) That the Mobile bill does not ne- 
cessitate action at this time on the part 
of the commissioners looking toward a 
formal blank upon which the valuation 
shall be reported and hence that the 
information called for should be con- 
fined to a mere statement of the pre 
sent value of contingent assets and lia- 
bilities or in lieu thereof a statement of 
the present value of outstanding certifi- 
cates. 

(2) That should the commissioners 
decide to require a formal report to be 
made on a printed uniform blank, then 
that certain modifications be made in 
the Spokane blank as indicated in the 
letter and memorandum of September 
16, 1912, included herewith and marked 
Exhibit A and B, respectively. 

However the sub-committee felt that 
it was under instructions to perfect a 
blank and proceeded accordingly. 

The document prepared which has the 
approval of Abb Landis and George Db. 
Eldridge, is given herewith: 


Fraternal Benefit Societies—Valuation 
Report. 

Made by (name) as of Dec. 31, 1912, 

to the Insurance Department of the 


State of , pursuant to the require- 
ments of law. 
Important—Before filling out this form 
note carefully the following: 
1. This report must be filed on 
before the day of , 1913. 
2. Item 6 is to be shown only in the 
event that a combined contribution table 
is used in computing the required pres- 


or 


ent values. 
This valuation report must be Cer- 
tified to by a competent accountant or 


actuary, or verified by the actuary of the 
department of insurance of the State in 
which the society is domiciled. 

1. Attach a specimen calculation 
showing the method employed (giving 
formula) in obtaining the net present 
value of a certificate issued five years 


ago for $1,000 at age 35. 


Valuation of Certificates Outstanding 
December 31, 1912, and Subject 
to Valuation. 

5. Death Benefits, Excluding Total 

and Permanent Disability Benefits. 

(a) Present mid-year value of 
benefits promised 
. (b) Present mid-year value of 
future net contributions as the 
same are in practice actually col- 
lected 

Or, in lieu of (a) and (b): 

(c) Net present mid-year tabu- 
lar value of outstanding certifi- 
cates including present value of 
future deficiencies of the net 
contributions actually collected 
as compared with the net tabular 
contributions 

6. Death Benefits, 
and Permanent Disability Benefits. 

(a) Present mid-year value of 
benefits promised 

(b) Present mid-year value of 
future net contributions as the 
same are in practice actually col- 
lected 

Or, 


in lieu of (a) and (b): 


(c) Net present mid-year tabu- 
lar value of outstanding certifi- 
cates including present value of 


contributions actually collected 


future deficiencies of the net | 
as compared with the net tabular | 


IE ee eT Bcsved 
7. Reserve to provide for dis- a 

ability benefits not included 

ee ae i ta asec bao ated $.. 


8. Total net value of certifi- 
cates Outstanding Dec. 31, 1912 $....) 
Interrogatories. 
9. Show the following particulars'| 
with reference to outstanding certifi-| 
cates (whether issued upon adequate 
rates or not), and in the case of cer-| 
tificates issued upon adequate rates} 
state in column (a) the different bases 
upon which such rates have been pred- 
icated: 
(1) 
Interest Assumptions 
Used. 
(a) 
In Calculation of Rates. 


Mortality and 


(b) 
In Valuation of Certificates. 
(2) 
Insurance Outstanding. 
(Amount Payable in Case of Death.) 


(3) 
Net Value of Certificates. 
10. State the amoun* of funds avail- 
able for the payment of benefits prom- 
ised in all outstanding certificates. 





pe, Sn 
11. Are there any reserve liens (not 
certificate loans or premium loans) 
outstanding against certificates in 
force? Answer. If so, 
state amount. Amswer. $........... 
12. State the method of valuation 
used (whether level premium, prelim- 
inary term, etc.) Answer. 
13. Does the society 
certificates promising 
COIGT BAMGWEE.  cccccicncs 
14. Are the net contributions for 
disability benefits kept in a fund sep-| 
arate from all other benefit and ex- 
pense funds? AMSWEF.. .....ccccsccsee] 
If so, state the amount of such net 
contributions added to the fund dur- 
ing the year 1912. Answer. §$........ 
15. How many assessments are in 
practice actually collected each year? 
Answer. Death Disability | 
Pxpense.......cccc Com-}; 
disability and | 
| 


issue separate 


bined death, 
eee 
16. Date when the society last} 
changed the number of assessments to 
be collected each year. Answer. 
What proportior of first year’s 
contributions may be used for manage- 
ment expenses? Answer. 
ee 
County 
iudtunnduwed hones ousene , being duly 
sworn, deposes and says that he is 
the actuary (accountant) who made 
the foregoing computations and an- 
swers to the questions above set forth 
concerning the condition of........... 
(Insert name of society) as of Dec. 3 
1912, and that the same are correct 
and true to the best of his information, 


ex 


disability ben- 








men. 


OPPORTUNITY! 


The New York Agency of the Union Central Life Insurance Company, offers 
to a few life insurance men located in fields where production is limited, an 
opportunity to enter the business in New York City, the greatest insurance 
field in the country. Every facility will be given to ambitious and energetic 


Write to L. L. HOPKINS, General Manager 
1 Madison Avenue, New York City 








FEDERAL LIFE 


Insurance in Force - 





If interested address 


Capital, Surplus and Reserves - 
An enterprising, progressive, 12 year old Life Insurance Company issuing all standard forms 
of term, non-participating, annual and deferred dividend policies 
Accident and Health Department just being inaugurated. 
Exceptional opportunities for men of ability desiring to form PERMANENT conneetions. 


ISAAC MILLER HAMILTON, President 


$20,000,000.00 
3,000,000.00 


CHICAGO 








CAPITAL $1,000,000 


Management. 


Georgia Life Insurance Company 
OF MACON, GA. 


W. E. SMALL, President 


LIFE AND CASUALTY INSURANCE 


Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 
First Class Openings in bothBranches for PRODUCERS 


Address M. Y. Manley, Superintendent of Agencies 


SURPLUS $500,000 














The Emblem of Sound Insurance 


National Life Insurance Company 


Of the United States of America 
ALBERT M. JOHNSON 
President 
THE COMPANY THAT GIVES AGENTS EVERY CONSIDERATION 

Honorable and industrious men with or without experience in Life 
Insurance are solicited as Field Representatives for this Company 
There are few companies as substantial and none with more desir- 
able contracts for the right men. 
attractive issued. 

Address all communications to ROBERT D. LAY, Secretary 
CHICAGO’S OLDEST AND STRONGEST COMPANY 


FOUNDED 1868 


Home Office: 
National Life Bldg., Chicago 


Our policy ontracts are the most 











NITED STATES ANNUITY AND LIFE INSURANCE COMPANY, 


CHICAGO, 





- 


OVER EIGHTY PER CENT 





1911. 


of the Premium Income received in 1910, renewed in 
Business that stays and pays is best for the 
agent and the Company. A clear,fair policy contract 
accomplishes this. 

WRITE HOME OFFICE FOR AGENCY 











Saivis GZLINN 


WILLIAM T. SMITH, SECRETARY 














ANNUITY AND LIFE INSURANCE COMPANY, CHICAGO, ILLINOIS, U. &. A> 














knowledge and belief. 

Subscribed and sworn to before me 
CRG aisiemied day 1913 
(Signature of actuary or accountant) 
(Signature of notary or other officer) 

(Official title) 

( Official ) 

Seal 
( if any j 





Standard Life Conference. 





Arrangements are being made for a 
conference of the agency force of the 
Standard Life of Pittsburgh to be held 
at the home offtce during January. Al- 
Icttments have been given and field 
men meeting the requirements will 
participate in the convention as guests 
of the Company. 





Conservation Commissioner E. E. 
Rittenhouse of the Equitable Life As- 
surance Society addressed the Minnesota 
Conservation Congress on November 
21, and the Minneapolis Life Under- 
writers Association on the 22nd. 





CONDITIONS SATISFACTORY. 
Vice-President Linzmeyer of Manhattan 
Life Optimistic After Visiting 
Company’s Agencies. 


Following an extended visit to the 
various agencies of the company, Louis 
Linzmeyer, vice-president and actuary 
of the Manhattan Life expresses the 
opinion that field men have no reason 
to slack up in their efforts because of 
business conditions in general. In all 
sections visited trade. industrial and 
financial affairs are in excellent shape 
and everywhere optimistic progressive- 
ness prevails. 

Speaking of the agencies of the Man- 
hattan he says that prospects for the 
remainder of the year are all that 
could be desired 





C. W, Good, who recently resigned as 
vice-president of the Central Union Fire 
of Kansas City, will locate in the East. 


WILL VISIT ROCHESTER. 


President Sills to Address 





National 
Life Underwriters On Friday 
Evening. 
An important meeting of the Life 


Underwriters Association of Rochester, 
N. Y. will be held on Friday evening 
of this week, upon which occasion the 
association will be honored by the 
presence of Neil D. Sills president of 
the National Association. Mr. Sills 
has promised a special message to 
Rochester life underwriters and it is 
anticipated the attendance will be 
large. 

A dinner will be given at the Hotel 
Seneca at 6.30 to be followed by a 
varied and unique program prepared 
for the occasion. 

The committee having charge of the 
arrangements consists of Geo. C. Fich- 
ter, chairman; E. C. McDowell, F. Mc- 
Chesney, C. R. Telford and W. R. 
Punch. 
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DISCUSS “ BLUE SKY” LAW 


BANKERS FAVOR FEDERAL ACT. 








In New York Convention Investment 
Bankers Association Endorses 
Kansas Measure. - 





In its first convention, held in New 
York last week, the Investment Bank- 
ers Association, an organization formed 
for the purpose of improving the 
methods of selling securities to the in- 
vesting public and protecting it against 
fraudulent stock promotions, took up 
the question of the Kansas “Blue Sky” 


law, the only measure of the kind, 
which throws restrictions around all 
stock-selling campaigns and affects in- 
surance promotions likewise. Under 
this law the securities must be ap- 
proved by the State and the salesmen 
must take out a license. One of the 
speakers at the bankers meeting, War- 
ren S. Hayden of Cleveland, discussed 
the “Blue Sky” law at length. He said 
in part: 

“The Kansas ‘Blue Sky Law’ was ap- 
proved March 10, 1911. Under that law 
it is a severely punishable offense to 
attempt to sell securities witheut ob- 
taining from the Bank Commissioner a 
statement that the vendor is solvent; 
that his plan of doing business and pro- 
posed contract contain and provide for 
a fair, just and equitable plan for the 
transaction of business and, in the com- 
missioner’s judgment, promise a fair re- 
turn on the securities, 

“An applicant for such a statement 
must file with the commissioner his 
plan of doing business; a copy of all 
contracts he proposes to make with or 
sell to his contributors (customers) ; 
an itemized account of his financial con- 
dition, and, if a corporation or associa- 
tion, copies of all papers pertaining to 
organization. 

“An approved applicant must regis- 
ter his agents in the commissioner's 
office; semi-annually, oftener if called 
for, file his balance sheet and take a 
trial balance monthly for the informa- 
tion of inquiring customers, 

“Certain concerns and securities are 
not within the purview of the law. 
The excepted concerns are banks, real 
estate mortgage companies, building 
and loan associations and corporations 
not organized for profit. The excepted 
securities are governmental bonds, 
bonds of the State of Kansas and 
Kansas municipalities, and Kansas real 
estate mortgages. Taking into account 
the exceptions made by the law, it says 
in effect, that anybody but a bank must 
satisfy the commissioner if he wants to 
sell private corporation bonds. 

“In Ohio some of us are thinking 
about a law on the democratic princi- 
ple. The elements of such a measure 
would be (1) licensing distributors of 
securities; (2) publicity of data rela- 
tive to the merits of securities; (3) 
penalties for fraud or other unlawful 
conduct. 

“Licenses should be issued only to 
those of good character, and the State 
officer should have wide discretion and 
ample means in respect to his investi- 
gation of an applicant. Publicity of in- 
vestment data should be assured, but 
the inevitable hindrance of the ordinary 
course of business should be minimized 
by exempting from the obligation to 
file data as many classes of cases as is 
possible without defeating the object of 
the law. Among the classes exempted 
would be sales to corporations and 
dealers; transactions of brokers for 
fractional commission; sales in large 
sums where the buyer waives the filing; 
sales of public securities, securities 
authorized by utilities commissions and 
bank stocks; sales of securities in re- 
spect to which the required data are in 
standard manuals or other readily ac- 
cessible places; sales of mortgage se- 
curities where the loan is less than 
assessed valuation. This part of the 
act should be worked out with extreme 
care—enough must be accomplished, 


but not too much. For example, a com- 
pany may be insolvent and its capital 
impaired and yet its securities have 
substantial value. The securities would 
not be choice investments, but it cer- 
tainly would be unwise to make difficult 
the rehabilitation of the business. 
Again, wholly new enterprises should 
not be discouraged, and that would 
often be the case if it were necessary 
to make public every detail of the pro- 
ject in the early stages of its promo- 
tion. These cases are in mind in sug- 
gesting avoidance of filing data where 
transactions involve large sums and 
the buyer waives the statute. 

“Penalties should be severe enough 
to discourage transgression. In subject- 
ing violators to these penalties much 
aid can easily be had from civic bodies 
like chambers of commerce and finan- 
cial associations. No doubt it would 
be an important function of this asso- 
ciation to discover violations of the 
law and assist public officers in getting 
evidence against the violators.” 

George B, Caldwell of the Continental 
and Commercial Trust and Savings 
Bank ot Chicago, who is president of 
the association, said: 

“My own impression is that the 
‘Blue Sky law’ is not altogther in the 
interest of the investing public or of 
the dealers in investment bonds, but 
legislation can be framed, and will be 
framed by our committee, which will 
accomplish the objects sought in the 
protection of the public against fraudu- 
lent or unsound securities.” 





ANALYZING YOUR METHOD. 





By Studying Why He Succeeds or 
Fails in a Case the Agent Broad- 
ens His Productiveness, 








By a careful analysis of particular 
cases, studying why he succeeds in 
one and fails in another, an agent can 
learn to know his own strong and weak 
points, which will add greatly to his 
efficiency, says a writer in The Pruden- | 
tial Record. A broad acquaintance is, 


without doubt, a very valuable asset to) 
a life insurance agent, if not an actual 


necessity. However, in striving to 
reach out and know more people, a} 
man should very frequently turn the 


searchlight on himself, and make a de- 
tailed analysis of his successes and| 
failures, his strong points and his lame} 
ones. For instance, he may ask “Why 
was I successful in a certain Case, 
which seemed a _ difficult one to} 
handle?” Or, “Why did I ‘fall down’ 
in another instance, when the ob-| 
stacles did not seem great?” Very care-| 
fully go over the two situations, and| 
you may see where you were deficient | 
in the latter case. 

Practice your strong points and edu- 
cate the weak nes. Few men know 
the extent of their own capabilities. 
Don’t think your capacity is over-taxed 
by present accomplishments. You may 
just be starting to show what is really 
in you. One of the very best ways to 
avoid false motion and time-wasting 
delays to-morrow is to arrange to-night 
a program for the next day’s work. It 
won’t take long, and certainly will be 
a great help. 

Analyze the successfz! man’s meth- 
ods—They will help you. Inspiration 
should be acqui-ed, as it no doubt is, 
in reading of the feais attained by 
others, who, we may reasonably argue, 
are not possessed of any greater or 
better degree of energy than are we 
ourselves; but there i; some reason 
for their greater success, and it may 
very possibly be their ability to get 
right down to “brass tacks” in a sys- 
tematic manner and apply, in a tell- 
ing way, every bit of knowledge and re- 
sult-producing power which they pos- 
sess, and not allow any of it to go to 
waste. 

The half hour spent in worry and in- 
decision serves as a material drain on 
real accomplishment. As we all know, 
there are two different brands of crit- 
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icism. . If the werk of a Prudential rep- 
resentative is not up to standard, it 
sometimes becomes necessary to criti- 
cise adversely. Take a little time now 
and then to criticise your own results. 
Don’t wait for some one else to do it. 
Get the jump on him. This aione may 
earn for you the criticism which every 
one enjoys—the favorab’e kind. 

While we appreciate that the physi- 
cal and mental energy of the average 
man has a limit, those who are en- 
gaged in the pursuit of life insurance 


applications should realize that they 
may be passing through the better 
years of their ‘ives, and that, either 


with a view to their own happiness in 
old age or that of their families, the 
days of the week and ihe hours of the 
day should be made to yield their full 
toll. Independence in old age is just 
as surely within the reach of a life 
insurance agent as it is of any other 
man, but, just the same as in other 
lines of business, it is very necessary 
to conserve time and energy. Have 
every ounce of effort applied in such a 
way as to produce the maximum of ef- 
fect. 


The Cost of Living. 





“Almost that enters into 
the cost of living has gone up in price 
during the last few years. Nearly all 
the staple of food, such as 
meat, pork, fish. groceries, flour, but- 
ter, etc., have doubled in price within 
the last ten years. As it is with food 
so it with fuel, house rent, taxes, 
all sorts of household expenses—every- 
thing has increased in price, and the 


everything 


articles 


is 


tide is still rising. The one great 
necessary of life—for such it is now 
universally acknowledged to be among 
all civilized people—which has not 
gone up in price the same as other 
prime necessaries is life insurance. 


This vitally important item in the cost 
of living has not only nt gone up, but 
has gone down steadily.—The Pruden- 
tial Record. 


“The reason why some agents don’t 
win at the game of application getting, 
is that they spend most of their time 
shuffling the cards.” 
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INTERNATIONAL-GREAT WESTERN 
DEAL. 





Application was made during the 
past week for a receiver for the Great 
Western Life of Kansas City, the pro- 
posed merger with the International Life 
being set forth as a basis for the re- 
ceivership. It is further charged that 
G. W. Stevenson, ex-President had been 
extravagant and that he had raised his 
own salary beyond a justified amount. 

The latter coutention was probably 
put forth in order to find some basis 
other than the merger upon which to 
request a receivership. 

Mr. Stevenson, during his admin- 
istration of the affairs of the Great 
Western Life, performed in a most 
successful manner a task which few 
men would have assumed. The com- 
pany was in the hands of a receiver 
and by order of the court bids had been 
asked for reinsurance of its risks, the 
transaction to include the assumption of 
its entire assets. The matter had gone 
so far that it was determined what com- 
pany should take over its affairs, with 
still another institution filing suit to pre- 
vent the deal, its contention being that 
it was the lowest bidder. The company 
had only been in existence one year 


and its report showed assets $385,175 


and insurance in force $25,535,760. Be- 
ing first year business, and the fact 
that the company was in the hands of 
a receiver, also that liquidation was 


proposed, the lapses were enormous 
(at the close of the nest year spent in 
reconstruction; the writing of new and 
reviving of old insurance amounting to 
352,700, the iotal insurance at the 
end of the year was only $11,414.68) 
and it was at such a trying period that 
Mr. Stevenson and some of his friends 
who had invested heavily in the stock 
of the company took charge to re- 
habilitate it. Tbe task was herculean, 
requiring patience, tact, perseverance, 
optimism and personal sacrifice, to say 
nothing of money. 

How well Mr. Steverson succeeded 
in his great undertaking is shown by 
the standing of the company with as- 
sets of about a million and a quarter 
and insurance in forc> of seventeen 
millions. In addition thereto, under 





the personal supervision of ex-President 
Stevenson, a high grade agency force 
had been established. As to the man- 
agement in general we quote from 
Best’s Life Insurance R :ports’ 

It is growing steadily, showing good 
progress in 1911. {ft is solvent, with a 
sufficient surplus over capital and all 
other liabilities, and its actuarial 
methods are sound. The investments 
are of good character and yield a sub- 
stantial return. The management ex- 
penses are reasonable, but the cost of 
new business is high. The company is 
endeavoring to and expects to show 
improvement, in this respect in 1912. 
The mortality rate is low. Death 
claims are promptly settled. 

The question might te asked as to 
why the company merged when prog- 
ress was being made. Had the com- 
pany made up its statement when Mr. 
Stevenson took hold of it on the same 
basis as at present, it would not only 
have failed to show surplus but its 
capital would have been impaired, and 
it has been necessary to operate on a 
very small margin above capital and 
legal. liabilities. On the other hand, the 
International Life has larger paid in 
funds than the business in force, not- 
withstanding the noteworthy record 
made, warranted. Both are Missouri 
corporations and the accession of the 
agency force of the Great Western by 
the International gave the company ex- 
pansion and an established status in 
the direction in which it desired to ex- 
tend its operations. From this view- 
point the merger was natural. 

The same is true as regards econ- 
omy. It means the elimination of one 
home office and one set of officials 
The home office experse of both in- 
stitutions, conducted individually, were 
proportionate to the business in force, 
whereas under the merger this undesir- 
able feature is eliminated. In the Caro- 
linas and in Virginia, mergers with con- 
ditions similar to those of the Inter- 
national Great Western have re- 
ceived approval of stockholders, poli- 
ceyholders and State insurance de- 
partments. The same is true of Louis- 
iana. Why not Missouri? The deal is 
advantageous both from the viewpoint 
of policyholders and stockholders as a 
whole. Such interests should not be 
jeopardized for the claims of a special 


class. 





LIFE INSURANCE IN THE SCHOOLS. 

President Sills, of the National Asso- 
ciation of Life Underwriters, suggests, 
in a letter to The Eastern Underwriter, 
that life insurance men in the different 
cities arrange to have lectures given 
tc the public school pupils on the 
subject of life insurance. The sug- 
gestion is an excellent one and should 
be given consideration by the local life 
underwriters associations. In Rich- 
mond, President Sills’ home city, he 
has arranged such a course of lectures 
and will deliver the first one himself 
in the Richmond high school. 

There are in every good sized city 
life insurance men competent to ad- 
ss the students. It would be an 
excellent thing if the National Asso- 
ciation officers in visiting the cities in 
their vicinity would be prepared to give 
simple, instructive talk to high school 
pupils on life insurance. 

There would be many advantages in 
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{HK BUSINESS OF INSURANCE 


A COMPLETE REFERENCE WORK. 





Underwriters of National Prominence 
Contribute Articles—taited by 
H. P. Dunham. 





The business of insurance in its vari- 
ous branches nas attained such an ex- 
tensive development, becoming a mat- 
ter of individual importance to almost 
everyone and undergoing many changes 
Wilhin recent years, taat a non-tech- 
nical work of reference and general 
intormation has become a_ practical 
necessity tor the business man or prop- 
erty owner. A very comprehensive 
work to meet this need has been pre- 
pared under the editorial direction of 
Howard P. Dunham, of Hartford, Conn. 
This is “The Business cf insurance,” 
a text book aud reference work in 
three volumes covering all lines of in- 
surance. 

‘he text was written by more than 
eighty different men of national prom- 
inence as underwriters or experts in 
some branch of the great busimess of 
insurance. It aims to be a reference 
work for the insurance man as well 
as a mine of information for the lay- 
man. ‘The volumes are olfered as a 
practical working text book not only 
for those engaged in the actual bus. 
ness operations of insurance, but for 
al) who wish a broauer knowledge 
of a subject so important in tne 
business world today. 

The first volume leads off with a 
chapter on “Commercial Kducation” by 
Frank A. Vanderlip, president of the 
National City bank, of New York, and 
former assistant secretary of the 
Treasury. The other introductory 
chapter on “Insurance Education,” con- 
stituting Part 1 of the first volume, is 
by Henry Moir, the well-known actu- 
ary, who is associate actuary for the 
Home Life Insurance Co., member of 
the Council of the Actuarial Society ot 
America, Fellow of the Faculty of 
Actuaries, Scotland, and Fellow of the 
Institute of Acti aries, London. 

The first volume is devoted to fire 
and life insurance, with separate ar 
ticles covering every phase of the 
business starting with an_ historical 
sketch of each branch, and dealing 
in separate articles with the policy, 
rates, settlements, agency and home 
office management, etc., leaving no 
phase of the business untreated. 
Among the contributors of this portion 
ot the work are: on fire insurance, 
Henry W. Eaton, United States man- 
ager of the Liverpool & London & 
Globe; Willis O. Robb, manager, New 
York Fire. Insurance Exchange; Ed- 
ward R. Hardy, also of the New York 
Fire Insurance Exchange; and on life 
insurance: Joseph A. DeBoer, president 
of the National Life Insurance Co. of 
Montpelier, Vt.; Levi G. Fouse, presi- 
dent of the Fidelity Mutuai Life Insur- 
ance Co. of Philadelphia; George C. 

(Continued on page 16.) 


giving the rising generation a correct 
point of view on matters concerning 
life insurance and as President Sills 
points out, it would do much to correct 
any prejudice that might exist at home. 
There is a movement on in some States 
to teach fire prevention in the schools 
and in one or two instances something 
of the kind is already being attempted 
Life insurance knowledge is of even 
greater importance to the individual 
and as many of the colleges are in- 
corporating courses on life insurance, 
this effort of President Sills is quite 
in line with the present extension of 
public knowledge to business subjects 
The matter might well be considered 
by the local life underwriters asso. 
ciations. 











OF PERSONAL INTEREST | 





President George E. Ide, of the Home 
Life Insurance Co., was selected by the 
graduates of Yale University to make 
the formal presentation to the Univer- 
sity of Wright Hall, a new dormitory 
named in honor of former Dean Henry 
P. Wright, class of ’68, who for many 
years was a professor and dean of the 
University. The dormitory was erected 
by the graduates at a cost of $300,000 
and was formally turned over to the 
University authorities on Saturday last 
when Mr. Ide made the presentation 
address. Many of the subscriptions to 
the building were in the form of mem- 
orials to students who have died, and 
tablets have been placed in various 
parts of the building commemorating 
these memorials $5).000 was in the 
form of a bequest from John Burnett 
Collins of the class of ’81, who left this 
sum to the College to be disposed of 
in such way as the committee of his 
class should determine. The execu- 
tive committee of graduates which 
had charge of the raising of funds was 
composed of George E, Ide, Robert W, 
Carle, Louis C. Hay and Noah H. 
Swayne, 2nd. 


These are glorious days for the 
farmer. The once despised occupation 
has come to be the goal of our national 
a: well as individual hopes. Are the 
crops good? Then the nation will be 
prosperous. Are the farmers lighting 
their ‘“twofer” cigars. with cancelled 
mortgages? Then we'll all be happy. 
These days the professional politician 
who knows no occupation puts himself 
down as a “farmer” because it now 
commands substantial respect. The 
millionaires have gone in for “model” 
farms—model for millionaires only. The 
successful business man who hasn’t 
a farm these days can’t join in the 
conversation because he don’t know 
anything about “bushels to the acre” 
or how the prize cow “tanks out” and 
why, nor a thousand other intensely 
absorbing and vital topics. Farms are 
aplenty among the insurance men. A 
well-known officer of one of the big 
companies was hurrying along a cor- 
ridor one day and a friend hailed him: 
“What are you hustling for, you've got 
money enough to let the other fellow 
hustle.” “Money!” called the officer as 
he disappeared, “I’ve got to do this to 
keep up my farms!” 


Marshall J. Wellborn, for many years 
manager of the Travelers for the State 
of Louisiana, with headquarters at 
New Orleans, died October 30 after an 
iliness of several months. Mr. Well- 
born first entered the service of the 
Company at Vicksburg, Miss., in 1888. 
April 17, 1894, he was oppointed State 
agent for Louisiana, all departments, 
and was representative of the Company 
as such until his death. He was 
highly esteemed by all who came in 
contact with him and conducted his 
business with faithfulness to the Com- 
pany and its policyholders. He was 
a man of delightful personality, ever 
amiable and courteous. New Orleans 
loses a worthy citizen, and the Travelers 
Insurance Company a loyal and efficient 
manager. 


Actuary S. H. Wolfe has contributed 
to the December number of Every- 
body’s Magazine an article on “Human 
Wear and Tear” which describes in a 
way to be readily grasped by the aver- 
age reader, the recent developments in 
the way of State legislation to provide 
compensation for injured industrial 
workers. Mr. Wolfe again displays his 
versatility in turning out a_ typical 
magazine article on a more or less 
technical and a difficult subject to treat 
in a limited space, with a typical maga- 
od opening and a typical magazine 
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NEED FOR CAREFUL REVISION 


APPREHENSIVE ABOUT NEW LAW. 





West Virginia’s Prohibition Statute 
Forces Underwriters to Scan 


Liquor Business. 


In view of the adoption at the late 
election of a sweeping prohibition law 
for West Virginia, fire underwriters are 
naturally apprehensive about liquor 
risks throughout the State, and are 
carefully scanning all such business 
upon their books. The new law does not 
become operative unti: July 1, 1914, 
thereby allowing the liquor interests 
over eighteen months in which to ad- 
just their affairs, but icvel headed in- 
surance men appreciate the wisdom of 
being on the alert and from now on 
will keep close tab upon both the phys- 
ical and moral hazard of all brewers, 
wholesale or retail liquor houses sub- 
mitted for approval by these represen- 
tatives in the Pan Handle State. 





RE-ARRANGES ITS TERRITORY. 





Home Divides Agency Field Among 
Officers — Vice-President Buswell 
Handles South and Coast. 





President Snow of the Home of New 
York, has reassigned the territorial 
supervision among the officers, placing 
Vice-President F. C, Buswell in charge 
of the field formerly handled by 
the late E. H, A. Correa, namely, the 
Southern and Pacific Coast States, 
Canada, Cuba and Mexico. Vice-Presi- 
dent C. A. Ludlum is given the Western 
Union States and Arkansas, which were 
formerly managed by Vice-President 
Buswell; Assistant Secretary H. P. 
Moore has New England, New York, 
New Jersey, Pennsylvania, Maryland 
and Delaware, which were under Mr. 
Ludlum’s charge, 





DESIRABLE BUSINESS. 


Expensive Oil Paintings a Favored Line 
With Astute Underwriters 
—A Concrete Case. 





While some underwriters are chary 
about insuring expensive oil paintings 
in private dwellings, holding them too 
susceptible to smoke and water damage, 
those who have given the subject atten- 
tive study and ‘kept close record, de- 
clare the business to be a most profit- 
able one. The advocates of the class, 
maintain that high-grade paintings are 
invariably hung in conspicuous and easi- 
ly accessable positions, and hence are 
quekly removed in the event of fire. 
Being light in comparison with other 









San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 

funds largely supplied by had 






office in Liverpool 





Supls, - - - = 
Losses Paid by Chicago Fire, 1871 
Losses Pald by Boston Fire, 1872 
Losses Paid by Baltimore Fire, 1904 


U. $. Cash Assets, Dec. 31, 1910 $13,784,520.57 
4,48 1,988.69 
3,239,491.00 
1,427,290.00 
1,051,543.00 


house furnishings they can be safely 
carried out of harm’s way, and fully pro- 
tected. A concrete example in favor of 
insuring pictures was afforded a day or 
two ago, when a $12,000 residence in 
one of the Staten Island towns burned. 
While the damage to the property will 
probably equal 50 per cent. two paint- 
ings insured for $6,000, were quickly got- 
ten out without having their frames tar- 
nished. 





RULES ON INTEP-INSURERS. 





Insurance Commissioner Gill of Texas 
Calls Attention to Status of These 
Concerns 





Insurance Commissioner B. L. Gill, 
of Texas, has issued an open letter 
calling attention to th. present status 
of the reciprocal insurance concerns 
following the recent opinion of the at- 
torney general. He says: 

“To the Insurance Public: The De- 
partment of Insurance and Banking re- 
ceives regularly numerous inquiries 
from all over the State relative to the 
standing and responsibility and the at- 
titude of this department concerning 
various unincorporated reciprocal in- 
surance concerns. After a careful con- 
sideration of the whole matter this de- 
partment has reached the conclusion 
that it has no jurisdiction, supervision 
or control whatever over any such un- 
incorporated concerns. No certificate 
of authority to do business in this 
State has been issued and none will be 
issued to any of them. 

“The attorney general of the State 
of Texas in a recent ruling upon the 
subject, handed down to this depart- 
ment an opinion to the effect that cor- 
porations incorporated under the laws 
of this State to do anv kind of busi- 
ness Other than that of insurance can- 
not legally take a policy of insurance 
in one of these unincorporated recip- 
rocal insurance concerns, and that to 
do so and thus engage in the business 
of insuring others would be in viola- 
tion of the corporation’s charter rights 
and make it liable to forfeiture of its 
charter. 

“Property owners who desire to avail 
themselves of such insurance in these 
unincorporated reciprocal concerns 
should satisfy themselves as to the 
solvency and responsibility of the par- 
ticular concern involved. This depart- 
ment disclaims all responsibility as to 
the operations of such concerns and 
will not in any instance undertake to 
investigate any such concerns or any 
loss occurring under a policy issued by 
such concerns, nor will this depart- 
ment undertake to express any opin- 
ion relative to the financial standing 
of any such concerns whether their 


domicile be in Texas or in some other 
State.” 


Liverpool 
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am Globe | 
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MAY 


ACCORDING 10 PROGRAM 





Failing to Secure Reduced Rates 
Solons Would go Back to Former 
Conditions. 





The confidently precicted reduction 
in the cost of their fire insurance that 
would accrue to Missourians following 
the adoption of the State rate making 
law at the latest session of the Legis- 
lature, having failed to materialize, 
the repeal of the statute and the re- 
turn to the old condition of free com- 
petition is now advo ated by the 
solons. 

Even Insurance Commisisoner Blake 
is not enamored of the measure, which 
he formerly advocated so enthusiasti- 
cally, and he tco thinks it should be 
repealed. The commissioner says: 

“The people of the State pay $8,000,- 
00) annually for fire protection, and if 
they are to get a square deal under 
the new rating act it will be necessary 
to employ rate experts as skilled as 
those whom the companies employ,” 
he said. “There shouli be a commis- 
sion of three persons charged with the 
duty of administering the act. The 
present bill lodges too much power in 
the hands of one man _ (If an order is 
made reducing the rates the compa- 
nies have the right t» go into court 
and contest the order, but the citizen 
has no such right to review any act of 
the superintendent. If, for any reason, 
the superintendent is influenced to 
take a stand which will result in the 
exaction of excessive rates, the people 
are absolutely helpless.” 


BOOSTING FIRE PREVENTION, 


State Associations Plan Co-Operation 
to More Effectively Push the 


Movement. 

John P. Hubble, chairman of the 
Committee on Siate Fire Prevention 
Associations of the National Fire Pro 
tection Association, has called a meet 
ing of his committee at the Sinton 
Hotel, Cincinnati, on November 27. At 
that time he will arrange for active 


work for the committee, which will con- 
stitute itself a clearing house of in- 
formation for the various State organi- 
zations. 


The need for such an organization 
has been so clear that Mr. Hubble and 
others interested in fire prevention 


effort have considered organizing a new 
association to be made up of repre- 
sentatives of every State body, but, 
after Franklin H. Wentworth of Boston, 
who is secretary of the National Asso- 
ciation, conferred with Mr. Hubble and 
others in Louisville recently, suggesting 


1] 


cinnati will give an opportunity of 
working out details and increasing the 
scope and efficiency of the State organi- 
zations, which are now about twenty- 
five in number 


WANTS RE-INSURANCE TAX. 
New York City Will Carry to Supreme 
Court Demand On Foreign Fire 


Companies. 


The efforts of the City of New York 
to recover from the foreign re-insurance 


companies taxes amounting to $388,- 
618.18, will be carried to the Supreme 
Court. The city claims that the tax is 


due under a section of the city charter 
which provides that foreign fire insur- 
ance companies pay the city 2 per cent. 
of the premiums paid on the policies 
in the city of New York. New York 
State fire insurance companies are ex- 
empt from this tax. 

The efforts now being made are to 
force foreign companies that do a re- 


insurance business to pay the 2 per 
cent. on premiums in addition to the Z 
per cent, now paid by the foreign in- 


surance companies: 





FIREMEN’S OF WASHINGTON HERE. 
Newman & MacBain Appointed Metro- 
politan Agents—Company Has Been 
Long Established. 

The Firemen’s Insurance Co. of 
Washington, D. C., will hereafter write 
business in New York and has appoint- 
ed Newman & McBain its metropolitan 
district agents. The Company although 
established since 1837, has confined its 
operations to Pennsylvania, New Jersey 


and the District of Columbia. It has 
always followed a conservative policy 
and has enjoyed a very favorable ex- 
pe rience. It has assets of $312,000, a 
paid in capital of $200,000 and a net 


surplus of $66,000. 





TOTAL INSURANCE $33,750. 





List of Companies Interested in Holly- 
wood Hotel, Burned Last 





Week 
Insurance on the Hollywood Hotel, 
at Lake Hopatcong, N. J, burned early 
last week, aggregated $33,759 appor- 


tioned among the following companies: 

Niagara, Standard of N. J., Girard, 
New Jersey Fire, Newark Fire, Royal, 
Fire Association, Security, New Hamp- 


shire, National, Philedelphia Under- 
writers, St Paul Fire & Marine, 
Springfield Fire & Marine, Concordia 


and the Humbolit. 





A. A. Clark of Des Moines, Dead. 





A. A, Clark, Iowa State agent of the 


that the committee of the National Fidelity-Phenix, died Sunday at his 
Association could do the work as welk home in Des Moines Mr. Clark was 
as a new organization, it was decided 73 years old and had been with the 
to use that plan. The meeting in Cin- Fidelity-Phenix for 31 years, 
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ANSWERS WISCONSIN QUERIES 


POINTS OUT WEAKNESS OF BILL. 





Vice-President M. O. Brown, of West- 
chester Fire Writes Commissioner 
Ekern on his Proposals. 


Vice-President M. O. Brown of the 
Westchester Fire Insurance Co. has 
sent to Insurance Commissioner Ekern 
of Wisconsin a letter containing an- 
swers to the list of questions which 
the commissioner recently sent to all 
of the companies, and at the same time 
Mr. Brown pointed ovt some weak 
points in the proposed bill containing a 
method of regulating rates in Wiscon- 
sin. Mr. Brown's letter follows: 

“Dear Sir—Our answer to your let- 
ter of the 1st inst. and enclosures 
therewith has been delayed by various 
unavoidable causes, and I regret that 
we were not able to furnish you a re- 
ply to your valued communication with- 
in the date designated, November 15. 

“We have studied, as carefully as the 
circumstances would permit, the Dill 
which you enclosed and also have 
given considerab'le thought and atten- 
tion to the questions submitted. Re- 
garding same, we wish to say that in 
the main we are very well pleased with 
the advanced thought which the bill 
and the questions have developed in 
regard to the relations between insur- 
ance departments and fire insurance 
companies, and we appreciate very 
much the intention of your department 
to get expressions of views from com- 
panies and in so far as is practicable 
co-operate in developing a condition 
which will be to the mutual advantage 
of the assured and the insurers 

“With your permission, I will criti- 
cise Section 190)-E. The appointment 
of a commission by the authority of the 
Governor or other officials of the State 
to compare rates and charges in one 
charges in an- 


State with rates and 

other State and with authority to de- 
cide whether or not such rates and 
charges in their own State are higher, 
in comparison, than those in other 
States, it seems to me would be a 
dangerous condition. 

“I am enclosing herewith a _ table 
made up in the year 1908 showing the 
average rate for a period of twenty- 
nine years in the States named and 


the average percentage of loss to the 
risks during the same period and the 
percentage of loss to the premiums. I 
attention the 


beg to direct your to 

wide difference of rates between som¢ 
of the States and would also request 
that you note the percentage of loss 


to risks and the percentage of loss to 
premiums, as compared to the average 
rate, and see how close im the major- 
ity of States the average is between 48 


and 53 per cent. in both cases—that is, 
as to risks and as to premiums. Wis- 
consin shows 1.41, with 71 per cent. 
loss to risks and 51 per cent. to pre- 
miums. Connecticut, with .96 as an 
average rate, shows 42 per cent. and 
45 per cent. Illinois, with 1.18, shows 
58 per cent. and 49 per cent. I men- 
tion this for the reascn that a com- 


mission established to ascertain a com 
parison between Wisccnsin and other 
States might very readily prefer to 
take a State with a lower average rate 
than their own. This wculd practically 


place the rate-making power in the 
hands of the State. 
Fair Treatment Shown. 
“This variance in average rate to 


average loss between States is the re- 
sult of the experience of the companies 
in those States, and rates have been 
made to approximate a fair average of 
results, and have been lowered at in- 
tervals where the circumstances would 
justify the lowering of the average 
rate, and on the other hand have been 
advanced where conditions demanded it. 

“Further, this variance between 
States is affected by many conditions 
—conflagrations, and other unusual 
events. It would seem that a State as 
large and populous as Wisconsin, or 
could very 


any other similar State, 
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well be satisfied with the control pt 
the operations of the companies within 
their own State, regardless of others; 
and I believe you will appreciate 
the fact that there would arise and do 
come into the business many conditions 
which justify a difference in the average 
rate of States. 

“With reference to your questions on 
the bill, our answer to No. 1 would be 
that if it were deemed advisable to com- 
pel membership in an inspection bureau 
by law this might apply possibiy to 
stock fire insurance companies, but in- 
ter-insurers and Lloyds, operating on a 
somewhat different plan, probably would 
decline to enter a State if this were a 
part of the obligations on them and 
would write the business overhead or 
through channels outside of the State. 
Not having previous experience as to 
the operation of a condition where a 
law compelled membership in an inspec- 
tion bureau, it is difficult to say what 
the result would be; but we anticipate 
that in so far as the companies and 
agents are concerned there would be 
quite a majority who would favor this, 
as it makes a stability in the business 
which we all desire. 

“No. 2. We think the law as it now 
exists in the State of Wisconsin, giv- 
ing authority to local agents to make 
rates and control schedules upon which 
they are based, is open to objection. 
Human nature is much the same, and 
personal interest and influence have no 
doubt been factors in the past in pro- 
ljucing some discrimination as between 
insurers, which could be avoided under 
a properly organized inspection bureau. 

“No. 3. We doubt the advisability of 

a commission to review rates, either 
permanent or temporary. It is our opin- 
ion that the insurance department of the 
State should have full authority to in- 
vestigate discriminations; and if such 
were found to exist there is no question 
in my mind but what the companies and 
the insurance commissioner could easily 
get together and remedy any defects. 
if there arose a question as to the judg- 
ment or necessity for a certain basis 
rate or schedule upon which a differ- 
ence of opinion arose, permission to ap- 
peal to the courts should be all that 
either side would want. ‘The less ma- 
hinery in operation in the business of 
fire underwriting in any State, the bet- 
ter the service and more satisfaction for 
the public. 

“No. 4. It would be impossible in 
carrying on the business of fire under. 
writing to at all times comply with the 
law, which would require inspection of 
all risks (except dwellings) before the 
policy is issued. You have at numerous 
points in Wisconsin large elevator, ware- 
house and storage store business. The 
owners of the property at these loca- 
tions are constantly borrowing money, 
and the banks are requiring insurance 
as protection for the loans. Risks of 
this character must be bound promptly. 
It is true the agents representing the 
various companies have at intervals, be- 
fore issuing such policies, inspected the 
risks, have a full and complete knowl- 
edge of their condition, and may have 
in the same risk within a week 
or ten days: but to inspect the specific 
risk offered before the policy is issued, 
or a binder given, would hamper the 
ussured and seriously disturb the opera- 
tion of his business. 

“No. 5. The answer to this would 
be in addition to No. 4 that if a policy 
contained an agreement to maintain 
periodical inspection of the risk it 
might on failure or neglect of the rep- 
resentative of the company raise legal 
questions as to the validity of the con- 
tract. The actual practice of the com- 
panies is, through their field men, to 
regularly and often as possible in- 
spect the business on their books, 
and it is probably true that all prom- 
inent risks in Wisconsin are inspected 
by the field men of the companies | 
many times during a year, but to make 
ic a condition precedent or a part of a 
contract might develop new questions’ 
and complications without any actual 
benefit to the assured or the insurer. 

“No. 6. Relative to this, I possibly 


een 


as 





do not quite grasp the thought you had 
in mind ag to the form of description 
and conditions made a part of the sur- 
vey to be used on all policies. If it is 
a survey signed by the assured as a 
condition precedent to receiving the 
policy and upon which the policy is 
based, then attaching a description and 


the conditions of the contract might be 


pertinent, but as a matter of fact few 
if any risks in the State of Wisconsin 
would be based upon a survey as a con- 
dition precedent to the issuing of a 
contract. 

Of Doubtful Value. 

“No. 7. Yes, we think the rates 
should be subject to review by the 
Commissioner of Insurance as to dis- 
crimination within the State where 
complaint is made, but we doubt the 
advisability of establishing a practice 
of hearing all complaints based on the 
theory that there is discrimination, 
while, in fact, there is an objection to 
paying a proper rate for a risk and a 
desire on the part of the broker or 
owner of the property to secure a low- 
er cost. 

“No. 8. If the laws of all the States 
prohibit co-operation between compa- 
nies and agents in fixing rates, and 
leave the field absolutely free to com- 
petition, it would work disaster to 
many of the companies, seriously in- 
jure the standing of those who survive, 
and in the end, with a small number 
of companies and consequently re- 
duced competition, higher rates would 
prevail and no real benefit would be 
gained. We believe the law should 
permit co-operation between compa- 
nies under proper restrictions and by 
filing schedules and other data neces- 
sary with the Insurance Department, 
and with such a degree of control as 


will protect the public from unjust 
cost. 
No. 10. The co-operation between 


companies, as suggested in No. 8, with 
a right to review as to discrimination 
between individuals in the State, 
should be limited by legislation on this 
point. As we stated in our criticism of 
section 1900-E, comparison between 
States could not be based on any 
good business theory or judgment, and 
would lead to ccnfusion 

“No. 11. We are decidedly opposed 
to rates being fixed by a State board 
or commission. If, however, conditions 
should take that course and it woula 
become in other States, as it has in a 
few, a fixed fact and a meth d of car- 
rying on the business of fire underwrit- 
ing, then there should be accompany- 


ing it the obligation of the State to the 
companies protecting them against 
loss. The plants of the- companies, 
their assets and the operation of their 
affairs represent a large investment 
and can be considered as of great 
value. If the State is to decide what 
shall be charged for the indemnity fur- 
nished, and has a fixed rate lower than 
will produce a fair return on the 
investment and the plant, the State 
should guarantee, we think, in the 
case of fire insurance not less than a 7 
per cent. profit on the underwriting in 
the State. 

“Regarding No 12, we have no fixed 
opinion. I think very ‘ew would feel 
warranted in favoring er this period in 
the existence of our country State in- 
surance compulsory to owners of prop- 
erty and excluding all cther insurers. 

“Respectively yours, 
(Signed) “M. O. BROWN, 
“Vice-president.” 








EASTERN UNION MEETING. 


Annual Gathering Devoted to Routine 
Matters—Present Officers are 
Re-Elected. 


At the annual meeting of the East- 
ern Union which was held at the 
Downtown Association jast week, only 
routine matters were considered ana 
at the close of the meeting the pres- 
ent officers were re-elected. 

The St. Paul Fire & Marine Insur- 
ance Co. was elected to membership, 
Secretary A. W. Perry’s name having 
been presented and unanimously rec- 
ommended. 

The special committees appointed by 
the president tc draw up resolutions 
on the death of E. H. A. Correa and 
Major A. J. Harding reported. The 
committee on death of Mr. Correa sub- 
mitted the following: 

“The Eastern Union, in meeting as- 
sembled, orders placed in its records 
the following minute: 

“Emmanuel H. A. Correa, vice-presi- 
dent of the Home Insurance Company 
of New York, after a short illness died 
October 26, 1912 

“Unswerving loyalty to his company, 
an earnest fighter for what he con- 
sidered right, generous in his feelings, 
forgiving in his nature, were traits 
that have endeared his memory to us 
and we shall greatly feel his loss. 

“We respectfully tender our warm 
sympathy to his family and direct that 
a copy of this minute be forwarded to 
them.” 
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COMPETITION NOT STIFLED 


PITTSBURGH BOARD SUIT SHOWS. 





Many Witnesses Refute Contention of 
State That Underwriters Body 
Restrains Competition. 


The suit brought by the State of 
Pennsylvania to dissolve the Allegheny 
County Board of Fire Underwriters 
was brought to a close this week with 
the hearing of a great many witnesses 
who testified that the operation of the 
board had not stifled competition as 
there was plenty of competition for 
the business, and refuted the contention 
of Attorney General Bell and Deputy 
Attorney General Cunningham who 
conducted the case. Among the wit- 
nesses who were heard for the defense 
were: Willis O. Robb, manager of the 
New York Fire Insurance Exchange; 
R. J. Trimble, secretary of the Pitts- 
burgh Board; C. W. Gerwig, secretary 
of the Teutonia Fire; and Charles G. 
Smith, secretary of the German Amer- 
ican Insurance Co. 

J. S. Alexander, a member of the 
local board was the last witness callea. 
He testified that there wes competi- 
tion in the fire insurance business in 
Pittsburgh. He produced records which 
showed that over $40,000,000 worth of 
risks were written by competitive 
companies, which did not represent all 
business written. 

He explained the reason that there is 
more competition in the sprinkler class 
of insurance than there is in the reg- 
ular business is because the margin of 
profit on the latter is so small that 
they do not care to handle this class 
of business, confining themselves to 
the sprinkler class, upon which there 
is a larger margin of profit. The wit- 
ness scouted the idea that the organi- 
zation of the board’ stitled competition 
in the fire insurance business in the 
country. John O. Platt of Philadelphia 
also gave testimony. 

Willis O. Robh was an excellent wit- 
ness for the defense. He testified that 
the universal schedule which is now 
being used by the loca! board was the 
best schedule now being used by insur- 
ance boards. He said it was not a 
working schedule for any company, but 
was used as a guide. 

C. W. Gerwig, secretary of the 
Teutonia Fire and manager of the 
Allegheny County beard, testified that 
he believed it would be more equitable 
if there was a minimum rate on all 
dwelling houses and a separate rate for 
each dwelling and not a fixed rate for 
every building. 

When questioned as to the reason o1 
the higher insurance rate in Pittsburgh 


compared with some of the larger 
cities, he explained this was due to 
physical conditions. He said during 


the winter season at times it is im- 
possible to reach parts of the city with 
fire apparatus owing to the steep hills. 
He was emphatic in his opinion that 
there should be no competition in the 
insurance rates. He said if there was 
competition the companies would have 
difficulty in controlling their agents. 
Mr. Gerwig said the rates charged here 
are fair and reasonable. 

Secretary Trimble said the organiza- 
tion was responsible for the bringing 
about of many reforms in the insurance 
business in the country. He told of 
how the board made surveys and in- 
spections of districts, and of the bring- 
ing about of reforms in the conditions 
in the congested districts of the city 
which prevented conflagrations. The 
fixing of a uniform insurance rate was 
also brought about through the efforts 
of the board. 

Mr. Trimble said the adoption of the 
new rate schedule meant a reduction 
of 25 per cent. in the premium income 
of the companies of the board 

Samuel McCullough, State deputy 
fire insurance commissioner, who was 
on the stand yesterday, was recalled 
to-day by the defense. He said there 
were 491 Pennsylvania fire insurance 
companies authorized to do business in 








the State. Of this number but 17 were 
engaged in the reinsurance business. 

J. S. Alexander, a prominent insur- 
ance man of this city, who has been a 
member of the board for over eighteen 
years, declared that the formation of 
the board had a tendency to reduce in- 
surance rates in the c unty. He de- 
clared the board was a necessity to 
conduct the insurance business on an 
economical basis and to conserve the 
solvency of the companies doing busi- 
ness. 

He said the board was a source of 
information which enabled the fire in- 
surance companies and their agents tc 
secure valuable information as to risks 
and hazards and other important in- 
formation. 





WORK OF THE SPECIAL. 


Should Post Local Agent Upon the 
Advantages of Proper Municipal 
Fire Protection. 


The fire insurance agent in a town 
or city of 20,000 or less population 
should be the best posted man in town 
on protection against fire, and as he 
has to depend on the special agent for 
information on that subject, a talk to 
him on fire department, personal, 
equipment, water supply and policing, 


will be valuable to him and to his 
fellow citizens. * * * 
Impress upon his mind that the 


promise of a new engine or a new water 
supply in the near future is not a good 
reason for an immediate reduction of 
rates. 

The new fire department must be 
broken in, the new water supply tested, 
and like all experiments, the breaking 
in is liable to be costly, but when 
properly harnessed and _ controllable 
under all conditions, reduced rates will 
follow. 

The efficient bucket brigade fire de- 
partment in the small town, where fire 
buckets are kept filled and in place, to 
be grabbed by the runner to the fire, 
who can splash a _ bucket of water 
straight, is often more effective in 
preventing conflagrations by stopping 
the fire in its incipiency than its suc- 
cessor, the “big engine,” that has to 
wait for the engineer, at work at the 
sawmill, and for the chief who loses 
some time getting into his red shirt 
and putting his fire hat in place, that 
reaches the fire in time to save the 
lot and sometimes the adjacent prop- 
erty. 

New fire departments sometimes cre- 
ate a restlessness among the active 
men that calls for exercise to show 
what the “masheen” will do; which 
restlessness causes a nervous active 
member, attache or outsider to toucn 
off a vacant building where nobody cau 
be injured, particularly if it is insured. 
We have had many cases of this kind. 

The water supply may be a pumping 
station some distance from the town, 
supplying a hose pressure of 100 feet 
or so in a test, but when a fire occurs 
and everybody is using the garden hose 
to wet down buildings, the pressure at 
the fire hose may dwindle down to 30 
feet. 

The pump may get out of order; the 
engineer may be out of order, and the 
fire may result in a total loss or generai 
conflagration. 

This class of water supply for a fire 
department, depending on a hose pres- 
sure only, should be reinforced by a 
reservoir for fire purposes only, at an 
elevation sufficient to give 100 feet 
pressure; but if fire engines are used 
it should be reinforced by cisterns. 

The weak points in a small city fire 
department, in addition to lack of ex- 
perience of the officers, is the political 
control which changes the officers and 
men with each administration. 

Adds to Insurance Cost. 

The want of experience in dealing 
with fire on the part of the new men, 
or the part of the new chief and as- 
sistants, or the old ones, who may hold 
over through all administrations, adds 
much to the high cost of fire insurance. 

The department that throws water 
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into the smoke and drowns the stock 


on the upper floors while the fire in 
the basement is supplying the smoke, 














or that sluices out the stock on the first | 
floor while the waste basket, ten-dollar | 


fire in the rear office 1s furnishing the 
smoke (these are actual cases from 
adjusters’ experiences), exhibits an in- 
experience that costs the people too 
much money. 

Chiefs and assistants in the smauier 
cities should be drafted from cities of 
at least 500,000 population, where five 
to twenty alarms a day keeps the de- 
partment in constant practice, and 
where a man can learn that when the 





| 
| 
| 
| 
| 
| 


fire is properly attacked, the smoke will | 


be cared for without wasting tons of 
water in it. 

The mayor, councilmen and other 
officers can consider or can take tjme 
to get legal advice on any new. to them, 
question that may arise; but the fire 
chief must decide from the appearance 
of the smoke, and decide quick on 
what he shall do; he has no time to 
get advice; he, like the captain of a 
ship in a squall must give orders first 
and think afterward, in fact his think- 
tank must be loaded up with experi- 
ence in fires that will fit any emergency. 

Policing does not always mean thief- 
catching, hustling drunks, or prevent- 
ing quarrels; it also means super- 
vision; keeping back yards clean, pre- 
venting ventilating gratings from being 
filled with old paper, cleaning the rub- 
bish, straw and other combustible 
materials out of basements, and many 
other fire-preventing measures that an 
intelligent, open-eyed, faithful watch- 
man-policeman will have attended to, 
and thereby reduce the fire waste. 

The reduction of the fire waste by 
the people will, through competition, be 
followed by 
Fund Record.” 


lower rates.—‘Fireman’s | 





GERMANIA 


FIRE INSURANCE COMPANY 
NEW YORK 
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Net Surplus .. .. 2,289,631.94 
Surplus for Policy 

Holders ....... 3,289,631.94 


HEAD OFFICE 
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For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 


HAS A 
Cash Capital - - $1,000,000.00 
Cash Assets - - 4,820,678.00 
Cash Surplus to Policy 
Holders - -.* 2,288,079.00 


The real strength of an insurance company is in 
the conservatism of its management?, and the man- 
agement of THE HANOVER is an absolute as- 
surance of the security of its policy 
R. EMORY WARFIELD - President 
JOSEPH McCORD - Vice-Pres. & Sec’y 
WILLIAM MORRISON - Asst. Sec'y 
JAMES W. HOWIE - - Gen. Agent 
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NET SURPLUS - - - $122,760.50 


H. H. RIMINGTON, Manager 
C. A. ROWLAND, Special Agent 
21 S. Linwood Ave. - - Crafton, Pa. 
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Virginia, Tennessee, Kentucky, Alabama, 
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BROKERS LICENSE DECISION 


QUEER PRESENT STATUS OF CASE. 


No Licenses Required Until: New Law 
Goes Into Effect—Text of Court’s 


Opinion. 
Now that the New York Court of 
Appeals has declared unconstitutional 


the brokers license law, there is a queer 
state of affairs in the brokerage busi- 
ness. At present no license is required 
to conduct a brokerage business and 
this status will continue until the 
amended law goes into effect on Janu- 
ary*1, 1913. This law, however, will 
also contain the provision that has 
been declared unconstitutional, namely, 
that the broker seeking a license must 


be “principally engaged in the insur- 
ance pusiness.” The insurance depart- 
ment will take steps to have this 
eliminated by an amendment leaving 
the licensing of brokers with the in- 
surance department, on the ‘com- 
petence and trustworthiness” of the 


applicant. 

The text of the opinion of Justice 
Gray of the Court of Appeals in the 
case of William Hauser against the 
North British & Mercantile Insurance 
Company is‘as follows: 

“From the facts, which were 
upon by the parties, in the submission 


agreed 


of their controversy, it appears that 
the plaintiff was a lawyer and, in ¢on- 
nection with the practice of the law, 
had, for some years, carried on the 
business of an insurance broker. He 
held what is termed a ‘first cCiass 
bioker’s certificate,’ which had been 
issued to him by the New York Fire 


Insurance Exchange, an organization 
formed by certain fire insurance under- 
writers. This certificate entitled him 
to receive commissions, or brokerage, 
as a fire insurance broker, to be paid 
by the members of the exchange, of 
which the defendant was one, upon his 
placing insurance with them. Upon 
the application of the plaintiff, the 
defendant issued, in the months of 
February and March, 1912, two policies 
of fire insurance, covering, the one, 
certain personal property and, the 
other, certain real property, and de- 
livered them to him for the owners. 
The amounts of the premiums, or 
charges, due upon these policies were 
tendered by the plaintiffs to, and were 


accepted by, the defendant and were 
duly indorsed upon the policies. At 
the time of making the payments of 
the premiums the plaintiff demanded 
of the defendant ‘the usual broker's 
commissions * * * upon the premium 
paid * * * agreed upon and fixed by 
the members of the New York Fire 


Insurance Exchange. Payment, how- 
was refused by the defendant, ‘for 


ever, 
the reason that the plaintiff had not, 
prior to the application for, and the 


insurance of, the said policies and the 
payment of the premiums of insurance, 
or charges thereon, obtained a broker's 
certificate of authority, as provided in 
section 142 of the insurance law, and 
by reason of the provision contained 
in. said section 142 for a forfeit to the 
people of the State of the sum of $500 
for a violation of any of the provisions 
of the section. 
Law in the Case. 

“Section 142 of the Insurance Law, 
first inserted in 1911 by chapter 748 of 
of the year, as amended Dy 
of the laws of 1912, went 
by its terms, prior to the 
time of the transactions between the 
plaintiff and the defendant. The sec- 
tion, so far as now material, provided 
that ‘No person, partne:snip, associa- 
tion or corporation shal] act as broker 


laws 
chapter 1 
into effect, 


the 


in the solicitation or procurement of 
applications for insurance, or receive 
for services in obtaining or placing 
such insurance, any commission or 
other compensation from any under- 
writer authorized or permitted to do 
an insurance business in this State, or 


agent thereof, without first procuring 


a certificate of authority so to act from 
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the Superintendent of Insurance which | 
nust be renewed annually on the first | 
day of January, or within six months | 
thereafter.’ Provision was made for | 
the payment of a fee of $10 annually 


to the Superintendent of Insurance and | 


for authority to him to revoke a cer- 
tificate in cases of violation of the 
statute. The section then reads: ‘Be- | 


fore any broker’s certificate of author- 
ity shall be issued by the Superintend- 
ent of Insurance there must be filed 
in his office a written application for 
such certificate, which must set forth 


* * * (d). That the applicant is en- 
gaged or intends to engage in good 
faith principally in the insurance 


business, or that he conducts or intends 
te conduct suca business in connection 
with a real estate agency or real estate 
brokerage business,’ etc. Subdivisions 
a, b and ec need not be quoted. They 
require a description of the applicant, 
whether an individual, a partnership, 
or a corporation, a statement whether 
any certificate as agent, or broker, had 
been theretofore issued and a statement 
of the business in which the applicant 
had been engaged. The section requires 
the application to be verified; defines 
the insurance contracts to which it is 
applicable and provides that for a viola- 
tion of its provisions there should be 
. forfeiture to the people of the State 
ot $500. 

“After the act had gone into effect 
the plaintiff made his application to 
the Superintendent of Insurance for a 
broker's certificate of authority, which 
was refused upon the ground that ‘saia 
application does not set forth that you 
are engaged or intend to engage in 
good faith principally in the insurance 
business or that you conduct, or intend 
ty conduct, such a business in con- 
nection with a real estate agency or 
real estate brokerage business.’ He had 
stated in his application in answer to 
questions . embodying these  require- 
ments of the statute that he was en- 
gauged ‘in the practice of the law and 
an insurance broker in connection 
therewith,’ and he refused to pledge 
himself otherwise as to the conduct of 
his future business. 

“The case of the plaintiff seems quite 
clear. Within the existing agreement 
and in accordance with the rules of 
the Fire Insurance Exchange he had 
entitled himself by the performance of 
services as a fire insurance broker to 
receive from the defendant the usual 
brokerage ccmmissions agreed to be 
paid in such cases. Their payment was 
refused solely because he held no cer- 
tificate of avthority from the Super- 
urance, as required by 


intendent of Irs 
section 142 of the Insuranee Law. That 
official was prohibited by the statute 


from issuing such a certificate unless 
the application contained the statement 
above quoted from clause D of the sec- 
tion, and he based uts refusal of the 
applicatien solely upon that ground. If 
the enactment of section 142 was a 
valid piece of legislation the plaintifi 
was remediless without a certificate. If, 
however, the legislative act overstepped 
the limits within which the Legislature 
may regulate and restrict the business 
pursuits of tne citizen then it was 
violative of the plaintiff’s constitutional 
rights and the inoperative to deprive 
him of the right to his brokerage. 
Insurance Their Sole Business. 
“The Appellate Division, in the First 
department, has held the statute to be 
unconstitutional legislation, and I think 
that we should affirm its determination. 
It is evident, from a reading of the pro- 
visions of this added section of the in- 
surance law, that it was the purpose of 
the Legislature to confine the business/| 
of the insurance agent, or broker, men- 
tioned to those who should make that! 
their principal business, or who should 
be real estate agents, or brokers. That 
was made a condition of the right to 
pursue the business. We may readily 
concede that, as a measure regulative 
of a business pursuit, which, from the 
extent to which it is carried on, is, pre- 
sumably, affected with a public interest, 
the requirement by the Legislature of a 
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license would not be an unreasonable 
exercise of power. That would aiferd 
an opportunity for inquiry into anteced- 
ents and fitness of character, and be a 
reasonable enough precaution in the 
public interest. But the Legislature has 
prescribed in this statute a condition 
for the issuance of the license, which is 
a purely arbitrary restriction. There is 
no good reason, and no public interest 
can, conceivably, be subserved in pro- 
hibiting persons from conducting the 
business of an insurance agent, or bro- 
ker, in connection with any other law- 
ful business, or occupation, in which 
they may be engaged. As it was inti- 
mated below following the suggestion in 
People v. Rings (197 N. Y., 143), the 
legislation, now in question, must have 
been promoted in the interests of those 
engaged in the insurance brokerage 
buginess, alone, or in connection with a 
real estate brokerage business, rather 
than with any view of the public wel- 
fare. (And see People v. Gillson, 109 
N. Y. at p. 399.) Why should those who 
wish to engage in the business of so- 
liciting and placing insurance not be 
permitted to conduct it as incidental to, 
or in connection with, any other inno- 
cent occupation, except that of real es- 
tate brokers? Where the Legislature 
may prohibit a business, or an occupa- 
tion, it may prescribe conditions upon 
which it may be conducted; but, if the 
business, or occupation, be useful to the 
citizen, and it be lawful, the Constitu- 
tion, both of the State and of the Nation, 
guarantees to him the right to pursue 
it freely, and any arbitrary restriction 
upon its pursuit should be condemned 
as an invasion of the guaranty. In vary- 
ing language, but with the same thought 
in very many cases, this court has point- 
ed out that the constitutionality of an 
act is to be tested by its effect upon the 
citizen’s right freely to pursue lawful 
occupations; that a statute under the 
guise of an exercise of the police power 
cannot arbitrarily interfere with that 
liberty or pursuit; that the equal pro- 
tection of the laws means equality of 
opportunity to all in like circumstances, 
and that classification to be valid must 
not be arbitrary and _ discriminate 
against persons without a basis in rea- 
son. These principles have become 
familiar from frequent statement in the 


decisions and need no citation, nor dis- 
cussion, of the cases here. They have 
become constituent elements in our 


popular form of government. The very 
nature of our free government forbids 
that a man should be compelled to re- 
frain from acts which the laws permit. 


A Prohibitive Statute. 


“The statute before us goes far be- 
yond what is a proper regulation and is 
prohibitory in preventing a person trom 
pursuing the occupation of an insurance 
broker except as his principal business 
or as an adjunct to a real estate busi- 
ness. To use the language in the case 
of Wynehamer v. The People (13 N. Y. 
at p. 399), this statute ‘passes the ut- 
most limit of reguiation and does not 
even wear a disguise.’ The restriction 
is not in the public interests; it is ob- 
viously in the interests of the class— 
either of insurance or of real estate 
brokers. The insurance underwriters 
are not forbidden to transact their busi- 
ness through brokers; they are required 
to limit it to the class of brokers au- 
thorized by the statute. The plaintiff is 
a lawyer, and presumably the nature of 
that occupation should well qualify him 
to make insurance contracts, and there 
are many mercantile occupations which 
certainly cannot be deemed to affect the 
person’s fitness to solicit or to place in- 
surance. But this statute would pre- 
vent them from adding to their earnings 
by pursuing that occupation. To con- 
cede the validity of this statute would be 
to concede a power to the Legislature 
in the guise of a regulation to destroy a 
lawful business. This plaintiff had built 
up a brokerage business in connection 
with his other occupation, as may pre- 
sumably others have done holding simi- 
larly Fire Exchange broker’s  certifi- 
cates, but under this statute he is com- 
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pelled to refrain from it unless alesis 
under conditions which invoive the 
sacrifice of that other occupation. Arhbi- 
trarily, the statute interferes with a citi- 
zen’s business pursuits and by an un- 
reasonable discrimination deprives him 
of that equal opportunity which the Con- 
stitution guarantees to him. What is 
there in the calling of an insurance 
agent or broker which demands any es- 
pecial training or knowledge not readily 
to be acquired by any business man? 
That he should be qualified by antteced- 
ents and in character for engaging in 
an occupation calling for some degree 
of trustworthiness may be true, as it 
is also true that the nature of this occu- 
pation, differing from other mercantile 
pursuits, calls for an acquaintance with 
certain rules by which it is governed. 
But trustworthiness is the common 
property of men, and success in placing 
insurance will depend upon the industry, 
honesty and competency which the bro- 
ker displays. 

“The statute invests the Superin- 
tendent with no discretion and he has 
not pretended to exercise any. He 
gave his reason for refusing a certifi- 
cate in an inability of the department 
to grant it for the failure of the plain- 
tiff to subscribe to the condition pre- 
scribed by the statute. That was of the 
essence of the legislation, read the sec- 
tion how you will. The Legislature was 
dealing with ‘agents and brokers’ certifi- 
cates of authority.’ It comences by de- 
fining the terms of ‘agent and broker.’ 
It then requires an ngent of an insur- 
ance underwriter t: procure a certifi- 
cate of authority from the Superintend- 
ent of Insurance annually and forbids 
the employment of an agent unless 
possessing such a certificate. It con- 
tinues by forbidding an underwriter to 
pay commissions or compensation to 
such agent unless holding such a cer- 
tificate of authority, and in the clause 
heretofore quoted forbids any person 
from acting as a broker without that 
certificate. Then follows the provision, 
which has also been quoted from, that 
before any broker’s certificate of au- 
thority shall be issued by the Super- 
intendent of Insurance a written ap- 
plication must be filed in which the 
applicant sets forth that he is or in- 
tends to be engaged principally in the 





insurance business or that he will con- | 
duct it in connection with a real estate | 


business, 
to deal with the occupation of an in- 
surance agent or broker and to restrict 
it to a certain class of person. If there 
was the purpose, as suggested, of pre- 
venting a person from obtaining a cer- 
tificate with the object of indirectly 


securing a rebate on the insurance of | 


his own property in the guise of com- 
missions, the suggestion is too far 
fetched to save the act; as the Appel- 
late said, such a purpose could be ap- 
propriately accomplished by the ‘more 
direct and simple method’ of prohibit- 
ing a broker from receiving commis- 
sions of the insurance of his own prop- 
erty or that of any partnership, asso- 
ciation or corporation of which he was 
a member or employe. 


“If the statute is valid it was effectu- 
al to prevent the plaintiff from enforc- 
ing a recovery from the defendant of 
commissions he had earned; inasmuch 
as the procuring of a certificate was 


Thus the sole purpose was | 


made a condition precedent to his right | 


commissions or 
(See 


com- 
John- 


to receive any 
pensation for his services. 
ston vs. Dahlgren, 166 N. Y.., 
& Selick vs. Ball, 190 ib. 217.) 
statute is unconstitutional, then 
plaintiff is remitted to his status under 
the underwriters’ agreement and certifi- 
cate, which, concededly, entitled him 
to receive from its members certain 
fixed commissions. 

“The argument that the invalid pro- 
vision may be rejected and the rest of 
the section preserved has been suffi- 
ciently answered by the Appellate 
Division. The opinion of that court 
holds, in substance, that the require- 
ment as to the statement in the appli- 
cation in question 
‘imposed upon the issuance of a certifi- 


If the 


354; Wood | 


the | 


was a restriction | 


cate’ and was ‘a necessary part of the 
scheme requiring a certificate at all. 
For, how are we able to say whether 
the Legislature would have required a 
license without imposing that condition 
upon its issuance? * * * Sub- 
division “d” is the only condition im- 
posed; the other statements required 
in the application being merely descrip- 
tive of the applicant.’ They say, fur- 
ther, in answer to the suggestion that 
the superintendent might ignore the 
invalid provision, that ‘the argument 
loses sight of the fact that the Legisla- 
ture authorized him to issue a certifi-, 
cate only upon an application contain- | 
ing the said statement.’ 


“I reach the conclusion that the case 
was correctly decided below, and that 
the statute, being invalid, was in-| 


operative to defeat the plaintiff’s claim. | 
This was the sole question presented | 
by the appeal, and I advise that the 
judgment should be affirmed; but, un- | 
der the terms of the stipulation, with- | 
out costs to either party, as against the 
other.” 


DISCRIMINATION, CLASSIFICATION. 


United States Manager E. G. Richards | 
of North British & Mercantile, to 
Address Insurance Society. 

A treat is in store for members of 
the Insurance Society of New York. 
Announcement is made that at the| 
meeting scheduled for February 25, | 
1913, an address upon “Discrimination | 
—Classification” will be made by E. G. 
Richards, United States manager of 
the North British & Mercantile Insur- 

ance Company, 


New York Board Meeting. 

The New York Board of Fire Under- 
writers decided at its meeting yesterday 
to extend the entire supervision of the 
board to Brooklyn and Queens, and to 
publish surveys of the principal risks 
therein, such as is now done for risks 
in Manhatitan and the Bronx. The com- 


mittee on surveys and committee on 
finance each made a report on the sub- 
ject. 
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SOVEREIGN FIRE TRUST DEED 


RAISES COMPLICATED QUESTION. 








Referee Upholds Company in Decision 
On Litigation with New York 
Trust Company. 


Referee George Gordon Battle, ap- 
pointed to hear the evidence in the 
difficulties of the Sovereign Fire and 
its United States trustee, the New 
York Trust Co., has made his report in 
which he says: 

“It would impair the security of the 
policyholders and of the creditors to 
permit the withdrawal from the plain- 
tiff of the moneys necessary for reinsur- 
ance, unless $75,000 is either paid on 
account of loss claims or deposited in 
the shape of securities with the super- 
intendent of insurance in trust for the 
payment of these claims. 

“Therefore,” says Mr. Battle, “if such 


payment or deposit of $75,000 is made, | 


I am of the opinion that the first de- 
mand should be granted. If it is not 
made I am of the opinion it should be 
denied.” 

When the Sovereign Assurance Com- 
pany of Canada decided to withdraw 
from the United States it negotiated re- 
insurance contracts of a small portion 
of its risks with the Citizens Insur- 
ance Company of Baltimore and the 
large entire balance of its risks in the 
United States with the Globe & Rutgers 
Fire Insurance Company of New York 
by and with the consent and approval 
of the Insurance Department of the 
State of New York. It served requisi- 
tion upon its United States trustee, the 
New York Trust Company, for enough 
of its securities to pay the re-insurance 
premiums. 

The trus¢ company 
the requisition as there w 
to whether such a disbursement 
was authorized under the trust agree- 
ment. The test followed and 
George Gordon Battle, the referee ap- 
pointed to hear the case, was reported 
in favor of the Sovereign Fire on the 
conditions named. 


declined to honor 
ras some doubt 


as 


case 





MORTGAGEES’ INTEREST. 


Paterson, N. J., Nov. 16, 1912. 

Eastern Underwriter: . 
Will you kindly answer the following 

questions in your next 


If a company accepts a risk, from an 


issue: 





agent representing the company, said 
agent receives the risk from a broke7z, 
the broker when paying for the policy 
makes a mistake in writing out the 
check, paying the agent too much 
money; the broker stops payment on 
the chec! Four days after, the agent 
sends cancellation notice to the assured, 
by registered letter. There is a mort- 
vagee named in the policy, who did not 
receive cancellation notice, six days 
afterward the assured had a fire; the 
broker sends corrected check to the 
agent, he returns it, stating the policy 
was cancelled. Is the company hable 
on this policy to the mortgagee? 
(Signed) P. M. BOTBYL. 
[Under the mortgage clause in the 
New York Standard policy the mortga- 
gee is entitled to separate and distinct 
cancellation notice, and for a longer 
period than is given the mortgagor. If 


the agent in the above mentioned case 
failed to serve cancellation notice upon 
the mortgagee, the latter would be en- 

tled to recover his interest in the pol- 
icy. From the statement made it would 
appear that the primary fault for the 
voiding of the policy in so far as the 
mortgagor was concerned, lay with the 
broker and a claim to recover might 
properly be brought against him.—WBudi- 
tor Eastern Underwrter.] 


New York State Men Witness Test. 


The Underwriters Association of New 
York State, lately witnessed a demon 


stration of Pyrene conducted by Messrs. 

Peterson 

office, 
There were present General 


and Agar of the New York 


Mana- 


CASUALTY AND 


SURETY HAPPENINGS 





BANKERS BURGLARY CONTRACT 


RAISES ANTI-REBATE QUESTION. 
Insurance Department Asks Attorney 
General for Opinion As to Its 
Legality. 





A contract between a New York 
casualty company and the State Bank- 
ers Association, whereby the bankers 
association receives a portion of the 
commission on the burglary insurance 
and fidelity bonds of its members, is 
made the subject of an inquiry by the 
insurance department as to whether it 
is in conflict with the anti-rebate pro- 
visions of the law. The department 
has asked Attorney General Carmody 
for an option on the matter. 

It is stated that under the terms of 
the contract the secretary of the asso- 
ciation notifies the casualty company 
of the fact when the insurance or bonds 
of any bank a member of the associa- 
tion, in some other company, is about 
to expire, at the same time taking up 
with the bank the question of placing 
the expiring business with this particu- 
lar casually company, If this is agree- 
able to the bank the agent of the casu- 
alty company writes the insurance or 
bonds in his company and an over- 
riding commission is paid to the New 
York State Bankers Association. Such 
commissions paid to the association, it 
is claimed, form part of its “‘protective 
fund,” which is used for the arrest and 
prosecution of bank burglars, ete., and 
is, therefore, an indirect, if not a direct, 
benefit to the members of the associa- 
tion. 

The State Insurance Department in 
presenting the case contends that the 
activities of the Bankers Association 
through its secretary are clearly those 
of a broker, but in view of the brokers’ 
license law having been held to be un- 
constitutional, there is no violation of law 
on that ground. The department, how- 
ever, suggests that the payment of a 
commission to the bankers association 
in its capacity as broker constitutes a 
rebate under’ the provisions of section 
65 of the insurance law, and is a dis- 
crimination with the purview of section 
141 of the insurance law. The depart- 
ment, therefore, asks the Attorney 
General for an opinion upon the ques- 
tion of whether or not the payment of 
such a commission is a violation of the 
law, 





OHIO RATE REDUCTIONS. 


State Liability Board Issues New Tariffs 
Based on Eight Months’ 
Experience. 





Reductions ranging from 15 to 65 per 
cent. in the premium rates charged for 
industrial insurance under the Green 
workman’s compensation law of Ohio 
were made by the State Liability Board 
of Awards early last week. 

The action follows an eight 
study of hazards to be undertaken 
offering accident insurance under 


month 
in 
the 


ger Potter and other members of the | 
beard; Assistant Fire Chief Coombs 
of the City of Syracuse, and many 


other prominent city officials. 

Fires of gasoline and gasoline-soaked 
cotton waste, calcium carbide and 
quantities of excelsion in boxes soaked 
with gasoline were easily extinguished 
by Pyrene, while the three-gallon soda 
and acid type of extinguishers in the 
hands of the local fire department were 
ineffective. 


All present expressed thémselves 
highly pleased with the performance 
of Pyrene. Assistant Fire . Chief 


Coombs stated that he was. unqualified- 
ly in favor of Pyrene and that it was 
the best thing he had ever seen in a} 
fire extinguisher. | 


State emenntien law plan and of 
facts obtained by the board from a con- 
stant study of the rate-making problem. 

The greatest reductions are made on 
the printing, textile and pottery and 
glass industries. A 65 per cent. reduc- 
tion is made to subscribers to the State 
liability fund to employers in the print- 
ing trade. A reduction of 40 per cent. 
is made to employers in the textile 
trade who elect or already have become 
subscribers to the State insurance fea- 
ture. A reduction of from 33 1-3 to 50 
per cent. is made to pottery and glass 
manufacturers, 

The majority of the remaining twenty- 
three industrial classifications are given 
rate reductions of between 25 and 35 
per cent. The slightest reduction in the 
rate premium schedule is one of 15 per 
cent. made to employers of metal work- 
ers. Coal mine liability rates are re- 
duced 16 2-3 per cent. 

The greatest difficulty has been found 
in fixing premiums rates which long ex- 
perience only can demonstrate to be cor- 
rect. There was always the necessity 
for maintaining the solvency of the 
State insurance fund. Failure to do this 
would have defeated the purpose, conse- 
quently rates of the first schedule were 
made fairly high. 

A total of 822 cases of injury have 
been reported to the board since March 
1, and 521 of these disposed of. New 
cases are coming in at the rate of about 
ten a day. Last week seventy cases 
were heard and disposed of. 

Following are the reductions by per- 
centages ordered by the board in its 
new schedule of rates. 

Bakers and confectioners 30, chemical, 
paint and drugs 30, coach, carriage and 
wagon 30, coal mines 16 2-3, contractors 


20, electric 2 25, leather 35, lumber 33 1-3, 


meat wor time. and stockyards 33 1-3, 
metal 15, milling 33 1-3, mining (except 
coal) 33 1-3, miscellaneous 33 1-5, oils 
33 1-3, blast furnaces 25, paper 25, pot- 


tery and glass 33 1-3 to 50, printing 65, 
rubber 33 1-3, stevedore 33 1-3, stone 20, 
textile 40, tobaeco 33 1-3, vessel 33 1-3, 
warehouse 33 1-3, wood 25. 





BUSINESS OF INSURANCE. 





(Continued from page 10.) 
Markham, president Northwestern 
Mutual Life Insurance Co.; Edward A. 
Woods of Pittsburgh, manager of the 
Equitable Life Assurince’ Society; 
Robert Lynn Cox, general counsel, As- 
sociation of Life Insurance Presidents; 
Frederick L. Hoffman, LL.D., statisti- 
cian, The Prudential Insurance Co.; 
George T. Dexter, second vice-presi- 
dent Mutuai Life Insurance Coa., and 
many others. 
The second 
cident and liability 
with the special forms such as_ bur- 
giary, plate glass, surety, fidelity, ete. 
Among the contributors to this volume 
are David W. Armstrong, Jr. who was 
president of the Empire State Surety 
Co. and previously secretary of the Na 
tional Surety Cc; Charles D. Dunlop, 
vice-president of the Providence-Wash- 
ing Insurance Co.; Edwin M. Treat, 
president American Credit Indemnity 
Co.; Nelson D. Sterling of the Fidelity 


volume deals with ac- 
insrance and also 


& Guna pee Alexander T. Lumby 
of the Home Insurance Co.; Joel Rath- 
_ vice-president National Surety 

0. 

The third volume contains chapters 
on “Formation of a Company” by 
Walter S. Nichols, editor, Insurance 
Law Journal; “State Supervision of 
Insurance” Frank H. Hardison, In- 
surance Commissioner of Massachu- 


setts, “State Laws” by William 
Brosmith, general counsel, Travelers 
Insurance Co.; “Investments of Insur- 


ance Companies ” John M. Holcombe, 
president Phoenix Mutual Life Insur- 
ance Co. In addition the latter part of 
the last volume contains chapters on 
“Forms and Precedents” giving an 
analysis of the numerous forms used in 
the different branches of the business, 
requirements of the States, licenses, 
ete. 

“The Business of Insurance” is ‘pub- 
lished by the Ronald Press Co., New 
York City and is brought out in two 
bindings. A substantial and _ service- 
able buckram binding is used for the 
set selling at $10. An exceptionally 
handsome binding in half leather, is 
also supplied at $12.50 for the set. 





Buys Bank Stock. 


At a cost of $222,000 the Aetna Life 
Insurance Company has secured the en- 
tire stock holdings (1,200 shares) of 
the Travelers Insurance Company iin the 
Hartford National Bank, of Hartford, 
Conn. The stock pays 7 per cent. in- 
terest, and is reputed to earn at least 
12 per cent. the excess over dividends 
going to surplus. 





Yeggmen secured $2,500 from the 
Ochelata State Bank of Ochelata, Okla., 
some days ago, after its vaults had 
been blown open by the use of nitro- 
glycerin, 
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STATE A PREFERRED CREDITOR and to cure to the United States Pr 
e. 
OLD ENGLISH LAW APPLIES. paid by it wg AG a 
Doctrine That Right of King is Para- AFTER “TWISTERS.” 


mount to That of Subject, Basis for 
Decision in New York Suit. 





By unanimous decision of the Court 
of Appeals of the New York Supreme 
Court, the State is held to be a pre- 
ferred creditor in tho event of the 
failure of a bank in which its funds 
are deposited. 

The suit upon which this highly im- 
portant decision was rendered was 
that of the State of New York, versus 
several surety writing companies, and 
grew out of the failure of the Carnegie 
Trust Company of New York city on 
January 7, 1911. 


At the time of the bank’s collapse 
New York State had upon deposit with 
it $133,000. To cover its accounts sev- 
eral months previous it secured two 
depository bonds: one of $75,000 from 
the United States Fidelity & Guaranty 
Company of Baltimore, and the other 
of $190.00) from the Aetna Indemnity 
Company of Hartford. While the Bal- 
timore company carried its entire lia- 
bility direct, the Aetna Indemnity rein- 
sured $155,000 of its risk in five other 
companies, the individual acceptances 
ranging from $20,900 to $59,000. 

When the trust company failed the 
State made demand upon its two bonds- 
men for settlement, the United States 
Fidelity & Guaranty promptly sending 
its check for thirty-eight odd thousand 
dollars. As the Aetna Indemnity mean- 
time had been placed in the hands of 
a receiver itself, of course it could 
not pay up, and remittances were ask- 
ed from the reinsuring offices. These 
latter properly demurred to paying 
the State direct, although expressing 
their entire willingness to pay their 
pro-rata obligation to Receiver Mac- 
Donald of the Aetna Indemnity, provid- 
ing such action would be sanctioned by 
the courts and the receiver be author- 
ized to grant them full release. 

Holding the State to be a preferred 
depositor Attorney General Carmody, 
of New York brvought suit against the 
Carnegie Trust Company some months 
ago to recover the amount had on de- 
posit by the State. His contention was 
upheld by the Supreme Court and the 
decision has now been affirmed by the 
Court of Appeals. 

The basis of the decision is found in 
the old English law, which was incor- 
porated in the New York colonial 
statutes in 1775, and declares that 
where the king and his people are 
equally interested in a matter the 
rights of the monarch takes prece- 
dence over those of his subjects. Re- 
duced to plain Americanism it means 
that the interests of the people at 
large are paramount to those of any 
individual. 

Discussing the decision 
General Carmody said: 

“The importance of this decision 
arises from the enormous amount of 
deposits of State funds in the deposit- 
ary banks. It is required that security 
for these deposi:s shall be given by the 
banks, but the amounts are usually so 
large that no one surety company can 
cover the whole amount. and therefore 
each undertaking is usually executed 
by a number of surety companies. 

“The largest bond that has yet been 
given was for $3,200,000 and was exe- 
cuted by 21 companies, and the amount 
of this bond is often equalled by the 
deposits which it secures. 

“In some of the States the rule, now 
for the first time established in New 
York, has been follewed by an appli- 
cation such as is here made of a very 
ancient English rule preferring debts 
due to the king over those due to any 
of his subjects. While in other States, 
notably New Jersey and South Caro- 
lina, the opposite rule has been fol- 
lowed,” 

So far as the surety companies are 
concerned the result of the decision 


Attorney 





Detroit Conference Begins Campaign 
to End a Prolific Source of Trouble 
in Casualty Business. 





At a meeting of the Educational 
Bureau Committee of the Detroit Con- 
ference, at Chicago on the 14th, it was 
definitely decided not to consolidate 
with the Bureau of Publicity. The Edu- 
cational Bureau of the Conference hav- 
ing been satisfactorily financed, will pro- 
ceed with such work as may be 
deemed advisable for the best interests 
of accident and health insurance, and 
in addition to educational work it will 
co-operate with the Bureau of Publicity 
in legislative work. 

The greatest evil of the business of 
to-day is twisting, and, therefore, the 
Bureau will undertake to support all 
insurance departments in their effort 
to have introduced and enacted into 
law the Anti-Discrimination, Twisting, 
Rebate, Embezzlement Bill, presented 
at Spokane and adopted and approved 
by the Insurance Commissioners Asso- 
ciation. That bill alone, if enacted into 
law, will dispose of more than fifty 
per cent. of all the troubles and diffi- 
culties existing to-day, owing to the 
lack of such a law. 

The Educational Bureau also ap- 
proves of the Standard Provisions Bill, 
and will support the action of all de- 
partments where such bill is intro- 
duced, 

The Educational Bureau has further 
voiced its approval of Workmen’s Com. 
pensation, and will support reasonable 
Compensation Bills wherever intro- 
duced. 





Joins New England Casualty. 





Edward W. Briggs, who has been 
connected with the bond department of 
the Massachusetts Bonding and Insur- 
ance Company for the past four years, 
has joined the staff of the New England 
Casualty Company as one of its fidelity 
and surety underwriters. Mr. Briggs is 
widely known as a bonding specialist, 
having a knowledge of the business in 
all parts of the country: 





Norman J. Litts Dead. 





Norman J. Litts, resident vice- 
president at New York, for the Amer- 
ican Bonding Co. of Baltimore, died on 
Saturday from Bright’s disease. Mr. 
Litts had many friends in local surety 
circles and was regarded as an efficient 
and successful underwriter. 

He started his surety career with the 
American Surety Company and from 
there went to the local office of the 
Title Guarantee & Surety Company of 
Scranton, then to the New York office 
of the Massachusetts Bonding & Insur- 
ance Company of Boston and on Janu- 
ary 1 last became resident vice-presi- 
dent of the American Bonding Com- 
pany. 





Plate Glass Meeting. 





At a meeting of the Plate Glass 
Service and Information Bureau held 
last week steps were taken to reorganize 
the local association at Pittsbrugh 
and the reorganization of the Milwau- 
kee association was approved. A com- 
mittee was also appointed to plan the 
reorganization of local associations in 
other cities. 





Purchase Building of Pa. Casualty Co. 





Sale of the head office building of the 
Pennsylvania Casualty Company, of 
Scranton, Pa., was effected several days 
ago, the Coal Lands Securities Com- 
pany, a home _ corporation, paying 
$65,000 for the property. The Title 
Guaranty and Surety Company had an 
option upon the plot but failed to 
exercise it, 


CONFERENCE ON RATING PLAN 


LIABILITY UNDERWRITERS MEET. 








May Co-Operate With Manufacturers 
Association on Schedule Based on 
Merit System. 





An important meeting of liability 
underwriters was held on Tuesday at 
the Hotel Astor, New York, for the 
purpose of considering a means of co- 
operating with the National Associa- 
tion of Manufacturers in the matter of 
accident prevention. The special com- 
mittee which had the question under 
consideration submitted a plan for a 
system of inspection of liability risks 
and their rating on a merit 
which would by means of lower rates, 
stimulate the installation and use of ac- 
cident preventive devices. The commit- 
tee said in part as follows: 

“At the joint meeting of our commit- 
tee with the manufacturers’ committee 
on October 23 the matter of co-operat- 
ing with the Manufacturers’ Associa- 
tion resolved itself into three broad 
bases; it being generally understood, 
however, that we should co-operate in 
all matters where our interests were 
mutual. The. essential principle for 
any co-operation was the creation of a 
central inspection bureau to give ef: 
fect to so-called schedule rating. We 
discussed the three broad principles in 
the order of their importance: 

“First—The establishment of a cen- 
tral inspection bureau, and through 
that bureau to give effect to a system 
of rating reflecting differences in phy- 
sical and moral hazard. 

“The committee has covered this 
question by submitting herewith a con- 


System, 


stitution, which embodies a general 
plan for the establishment of a cen- 
tral inspection bureau. If this report 
is accepted with or without amend- 


ment, companies may organize at once 
and work out the minor details. 
“Second—We are invited to appoint 
a committee of three to co-operate 
with the legal committee of the Na- 
tional Association of Manufacturers, to 
assist in drafting preper workmen's 
compensation acts, and also to 
in drafting amendments to workmen’s 
compensation laws now in force, when 


assist 


it is considered necessary. The ‘pas- 
sive do nothing policy’ exposes the 
employers to half-baked workmen's 


compensation acts, prepared by the po- 
litical agitator and demagogue. The 
employers, our clients, have a right to 
expect us to advise with them in or- 
der that reasonable, sane workmen's 
compensation acts be enacted. Mr. 
Emery, of the manufacturers’ commit- 
tee, stated that at the present time 
this matter was as important the 
creation of a central inspection bureau. 
The committee suggests that this com- 
mittee be appointed at this meeting to 
deal with this subject. 
“Third—Co-operation to 
the business-getting cost. 
“The members of the National As- 
sociation of Manufacturers stated in 
positive terms that the liability insur- 
ance companies were nothing more or 
less than trustees for the premiums 
paid by the employers for the benefit 
of the employes under workmen's ¢om- 
pensation acts. As trustees we should 
conserve the interests of our clients 
by reducing to a reasonable basis the 
business-getting ccst. One member of 
the National Association of Manufac- 


as 


keep down 


turers was positive that 15 per cent 
should cover the entire business-get- 
ting cost, in view ot the fact that 


workmen‘s compensation premiums 
were three to four times as much as 
the former liability premiums. The 
manufacturers’ committee fully under- 
stood and discussed with our commit- 
tee the details covering the situation 
Our committee was asked the present 
rate of employers’ liability commis- 
sion. We advised the Manufacturers’ 
Association that 25 per cent. was 
usually paid to the general agent. We 
were also asked the commissions we 
were paying for workmen’s compensa- 
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tion. When we answered that 17% per 
cent. was paid, a prominent member 
of the committee insisted that 15 per 
cent. was sufficient. We were asked 
specifically the increase in workmen’s 
compensation rates over the previous 
employers’ liability rates, and our an- 
swer was: ‘On the average three to 
four times.’ It was then seif-evident 
that the general agent receiving 15 per 
cent. commission for workmen’s com- 
pensation insurance wceuld double his 
previous earnings on the employers’ 
liability premiums on his books at 25 
per cent commission. Furthermore, 
the point was*made by one member of 
the manufacturers’ committee that 
many new risks would be written that 
had never previously insured their em- 
ployers liability, thus adding largely 
to the income of the general agent. 
The Manufacturers’ Association are 
consistent business men and frankly 
stated that the iiability companies are 
entitled to a fair profit on their busi- 
ness, but efficiency and economy were 
essential in the administration of 
workmen's compensation insurance 
premiums.” 
London Accident’s New Manager, 


The London Guarantee & Accident 
Company announces the appointment of 


H. C. Thiseleon as general manager. 

He was formerly secretary of the Hand- 

n-Hand Insurance Company and is at 

present manager and actuary of the life 

department of the Commercial Union 
Assurance Company of London. 
Gets Verdict of $5,000. 

For the loss of his left arm, the re- 


sult of an accident suffered last Febru- 
ary while employed in the Berwick, Pa., 


shops of the American Car and 
Foundry Company, Walter Bird, Jr., 
vas given a verdict in the United 
States Court at Scranton, of $5,000 on 


Thursday last. He sued for $50,000. 
Vice-President and General Manager 
Charles I. Brooks and Superintendent 


if Agents Boughton of the Southwest- 
rn Surety Co. of Denison, Tex., were 
recent visitors to New York 





Get Jersey City Agency. 





Muller & Rollfs have been given the 
Jersey City, N. J., agency of the Com- 
monwealth Fire, of New York. 

Opens New York Branch. 


The New England Casualty Co. will 


on December 1 open a branch office 
in New York city to teke care of the 
underwriting routine heretofore handled 
by the David W. Armstrong Jr. Agency 

The change in no way affects the 
general agency held by the latter, but 
is made to leave the agency free for 
he roduction of business 





Opens Philadelphia Branch. 





President T. J. Falvey, of the Mas 
sachusetts Bonding Co. has appointed 
Burdsal and Long manager of a new 
branch office which he has opened at 
537 Walnut st. to handle all casualty 
lines. This is in addition to the branch 
in charee of surety business. 





Special Agent for Connecticut. 


Harold Knox has been appointed 
Connecticut special agent for the 
Nessau-Dutchess and the Teutonia In- 


surance companies, The new field man 
is well trained in the mysteries of fire 
underwriting, having had experience 
both in the North and in the South 
He is a son of Secretary Knox of the 
Phoenix of Hartford. 


Helmers, Bettman & Company of 


Cincinnati, are defendirg an action for 
5,500 brought against it by Andrew 
Harbrecht, a former employe The 


latter holds the employing firm respon- 
sible for the loss of the forefinger on 
his left hand. 
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WARNS AGAINST RATE CUTS 


HARDISON WRITES COMPANIES. 
Massachusetts Won’t Pay More Than 
Other States—May Involve Ques- 
tion of Solvency. 

Insurance Commissioner Frank H. 
Hardison, of Massachusetts, has sent to 
all the liability companies doing busi- 
ness in that Commonwealth a letter in 
which he gives warning that the cut 
rate practices used in adjacent States, 
notably in Rhode Island, were receiving 
the attention of the Massachusetts In- 
surance Department and the commis- 
sioner stated that Massachusetts would 


not tolerate paying more for its com- 
pensation insurance than other States 
where the conditions were identical as 
they were admittedly so in Rhode 
Island. 

In his letter Commissioner Hardison 
says: 


“Tt has been reported to this depart- 


ment that the companies transacting a 
workmen’s compensation insurance busi- 
ness in Rhode Island are not observing 
the manual rates established in that 
State, which rates the same prac- 
tically as in Massachusetts, but are cut- 
ting those rates generally and in some 
cases as much as 60 per cent. I do not 
know whether this report applies to you 
or not, but if so I wish to suggest that 
Massachusetts will resent paying a 
higher rate for workmen’s compensation 
insurance than what the same compan- 
ies are furnishing like insurance for in 
Rhode Island, the companies having by 
their own acts in adopting the manuals 
declared that the hazard for each class 
Was practically the sam~- in both States. 
If the stock companies wish to continue 
to have the right to do compensation 
business in Massachusetts this word of 


are 


caution if the ——— - is an or- 
fender should be heeded without delay. 
Please advise whether you are writing 
workmen’s compensation insurance in 
Rhode Island at a lower rate than in 
Massachusetts.” 

The suggestion of State insurance was 
not lost on the companies, although the 
better grade companies cannot see how 


It has been 
innumerable 


situation 
them 


they can help the 
demonstrated to 


times that nothing will keep some of 
the outside companies in line for proper 
rates or proper practices 

It is said that the position taken by 
Commissioner Hardison is not based so 
much upon a discrimination of rates as 
between Massachusetts and Rhode 
Island risks, cigs upon a far more im. 
portant subject, n amely, the solvency of 


compensation in- 
It will be re 


the companies writing 
surance in Massac hun tts. 


membered that the new law of that 
State vested in the Insurance Commis 
sioner the right to pass upon the ade 
quacy of compensation insurance rates 


and this feature was included in the law 
presumably with a view of insuring the 
solvency of the companies so that there 
would be no question of their ability to 
meet claims arising under such policies 


Insurance Commissioner 
those other States 


Should the 
of Massachusetts or 
make a study of the rate cutting which 
is being practised in other compensa- 
tion States where conditions as to risks 


and claims are in a measure similar, 
they would undoubtedly find much that 
would cause them to give careful con- 
sideration to the ultimate solvency of 
companies indulging in systematic rate 
cutting in those States. It is pointed 
out that, for instance, in New Jersey 
one large company has precipitated a 


general demoralization by actively going 
after the agents and business of another 
company. This has resulted in forcing 
all other companies writing business 
there to meet the competition there in 
order to protect their In ad- 
dition to this the commission rate in 
that State has been far from satisfac- 
tory. The manual of rates was formu- 
lated on the basis of a moderate 
mission, but owing to a lack of co-opera- 


business. 


com- 


tion this feature has been entirely over- 
looked by some companies, thereby con- 
stituting a cut in rates in itself. 





WILL HAVE BOARD OF BANKERS. 


Southwestern Surety Forms Advisory 
Body in New York to Supervise 
Its Underwriting. 





A local board composed of New York 


. bankers has been formed by the South-} 


western Surety Co. of Denison, Tex., to| 
assist in supervising the underwriting 
of its surety business in New York.| 
It will be known as the New York Ad-| 
visory Board. The board tis composed | 
of the following prominent bankers: W.| 
K. Cleverley, assistant cashier of the 
Seaboard National Bank, chairman, | 
David Taylor, vice-president of the Coal | 
& Iron National Bank; Henry L. Joyce, | 
managing director of the Brooklyn &| 
Manhattan Ferry Company; Julian M.| 


Gerard, vice-president of the Columbia-| 
Knickerbocker Trust Company, an4| 
Charles B. Hole, of W. W. Coler & Co.,| 


bankers. John B. Murphy, resident vice- | 
president of the Southwestern Surety,| 
will be secretary to the local board. 
The meeting was held in the office ot 
the Seaboard National Bank and in ad-| 
dition there were presént: Charles I. 
Brooks, vice-president; J. S. H. Boyn-! 


ton, superintendent of agents, and John} 
Baptiste, resident secretary of the} 


Southwestern Surety. Inasmuch as the} 
board of directors of the Southwestern 
is largely composed of bankers, it is the 
plan of the company to organize local 
boards of bankers in the principal cen- 
ters of the country, 





LICENSED IN NEW YORK. 


Progressive and Successful Indiana 
Live Stock Company Enters 
Empire State. 





The New York Insurance Department 
has licensed the Indiana and Ohio Live 
Stock Insurance Company of Crawfords- 


ville, Ind., to write live stock insur- 
ance in this State. The desirability of 
entering New York for business had | 
been under consideration by the Com- 
pany for the past two years, but not 
until recently did its management | 
decide to apply for a license in the 
State. | 


The Company has been continuously | 
writing live stock insurance for twenty- | 
seven years. It has two hundred thou- 
sand dollars paid up capital and four 
hundred and fifty thousand dollars in 
assets. The institution is conservative- 
ly managed and decided to enter New 
York only after thoroughly canvassing 
the situation and becoming convinced 
that there is a field for live stock in- 
surance here. 

The writing of live stock insurance 
has furnished so many problems as to 
make indemnity of this character a 
scarcity; the result has been a constant 
demand among agents for an institution 
such as the Indiana & Ohio Live Stock. 
The Company has enjoyed a successful 
career, in fact the most pronounced of 
inv of its kind. 

Agents desiring territory in the 
Empire State should address the home 
office at Crawfordsville, Ind. 








Advanced to Presidency, 

In succession to E. A. Benson recent | 
ly resigned, directors of the Nationa) 
Fidelity & Casualty Company of} 
Omaha, Neb., elected Edwin T. Swobe, | 
president of the corporation. 

Mr. Swobe was the chief on 
of the company and has been its vice: | 
president and general manager since 
that time. 

With a capital of $200,000 the pre 
mium income of the National Fidelity 
& Casualty in 1911 was $160,000, 
which figure will likely be considerably 
exceeded during the present year. To 
still further develop the business of 
the company its management plans in- 
creasing its capital in the near future. 











ASSETS 
$1,850,000 Municipal Bonds... 
Due from Agents (not including 

premiums written prior to 
bee a as ) 


$1,806,507.50 


396,464.91 
21,392.89 
44,463.44 


$2,268,828.74 


LIABILITY INSURAN 


AMERICAN FIDELITY COMPANY 


MONTPELIER, VERMONT 
. OFFICERS 
James W. Brock, President H. W. Kemp, Secre‘ary Ralph B. Denny, 7reasurer 
STATEMENT, OCTOBER 31, 1912 


FIDELITY AND sUREry BONDS 


PERSONAL ACCIDENT AND HEALTH INSURANCE 
BURGLARY, THEFT AND LARCENY INSURANCE 


$300,000.00 Deposited with Insurance Departments for the Benefit of all Policy Holders 


LIABILITIES 
i ccccansneacdesessccvcoceness 


TOGO ROSOEVO. ...2-cccecscccccccccce 
Commissions...... 

Accrued Taxes 
Estimated unpaid Expenses ..... 
SD 0 0vnbubens c6s6d0ceseenenses 





4,500.00 
167,760.15 
$2,268,828.74 
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INSURANCE. 





L PAY YOU 


T. J. 
FIDELITY and SURETY BONDS, 
WOR Wry 


DON’T BE MISLED 


into thinking that INDUSTRIAL HEALTH and ACCIDENT BUSINESS 
is not essential in th 
— 


THEY FO 
VEST A LUMP SUM IN HEALTH AND ACCIDENT INSURANC 
FIND A —- SALE and FURNISH PROTECTION JUST 


IT WILL PAY ANY AGENT TO PUT A SotserTos. AT WORK EX- 
CLUSIVELY ON THIS CLASS OF BUSINES: 
bo ASSACHUSETTS BON DING and INSURANCE Co., 
the LARGEST and STRONGEST COMPANY 
IT CAN TELL YOU HOW TO MAKE MONEY OUT OF IN- 
DUSTRIAL or SEMI-COMMERCIAL BUSINESS. 
Cc ommunic ate With the Manager of Our Industrial potertment 

IT WIL TO DO BUSINESS WITH TH 
MASSACHUSETTS BONDING & INSURANCE co. 

77-85 STATE Sipeet. 
«BURG AUTOM 

N’S COMPENS . OBILE, Sa LTH, 
CIDENT, and PLATE GLASS INSURANCE 


FFICE. 
LONE 
S UNWILLING » IN- 


WRITING THIS FORM oF 


BOSTON, MASS. 
President 


-ARY INSURANCE, LIABILITY, 











Given Large General Agency. 


President McDowell, of the New 
England Casualty, has appointed John 
L.. Paul and Robert G. Hazeldine, of 
Philadelphia, general agents of his 
Company for Eastern Pennsylvania, and 
Southern New Jersey. Later Delaware 
will be added. 

Both appointees were at one time at 
the head office of the Philadelphia 
Casualty and more recently with the 
Fidelity and Deposit Company. From 
Scuth Fourth street they will aggres- 
sively seek business. 


Assistant Manager McQuaid. 


H. P. McQuaid has been appointed 
assistant manager of the Central West 
Department of the Title Guaranty & 
Surety Company of Scranton, and will 
assume the connection on the first 
prox. He has been identified with the 
Company for some time, latterly in 
charge of several departments of the 
Central West Department at Indian- 
apolis, and prior thereto at the head 
office. Mr. McQuaid is particularly 
well posted on contract business. 
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Here it is — 


effort to sell them— 


apologize for— 


before. 


of moneymakers ? 


YOUR TIME Is WorTH Money } 
If you could find a way to make it more 
productive, you’d be interested. 


Represent a company whose policies are 
so much better than others that it requires less 


Whose service is so good and so satisfactory 
to policyholders that renewals are easy— 

Whose financial strength is so great that 
you never have to do any “explaining”— 

Whose record in general, and in every 
particular, is one that you will never have to 


In other words—the Maryland— whose 
agents find that they make more for “the 
Company that helps its agents” 


Why not let us put you in the same class 


Write today—and mention this paper. 


than ever 
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ARYLAND (ASUALTY 


OMPANY 
TE \ONFIDENCE 








HOME OFFICE 
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The Company That Helps Its Agents. 
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SPECIAL TALKS WITH LOCAL AGENTS 





The public has a 


Depository blind confidence in 
Bond the Best banks, State and Na- 
Security. tional, and also in 


trust companies, that 
is not warranted by the record of bank 
failures of all classes. It is, of course, 
a sad commentary on our banking 
laws and banking system that a bank 
failure is possible under any circum- 
stances, but the records show that banks 
of all kinds fail in spite of precautions. 
Just as there is no system or pre- 
caution that will prevent the theft of 
funds by a dishonest employe, so there 
are no regulations that will prevent 
the loss of funds placed in a bank. 
There is only one form of security 
that furnishes the proper protection— 
a depository bond. Such a bond fur- 
nished by a first-class surety company 
will relieve the depositor of all worry 
and place the risk on a corporation 
organized and qualified to assume it. 
For his own protection the depositor 
would do well also to select such banks 
to put his money in as have all em- 
ployes and officers as well, adequat~ly 
bonded. That in itself is an indication 
of sound business practice on the part 
of the management. The depositor 
who risks his money because of the 
small cost of the depository bond pre- 
mium, is himself a poor business man. 
7 s as 


“Fire bells often mean a contractor’s 
bond and liability insurance on the 
reconstruction or the new building. 
Follow the engine.” 


* . 7 
The greatest demand 


The Great in the history of pres- 
Demand for ent day business is for 
Salesmen. capable salesmen. It 


is salesmanship that 
has built up every great concern and 
business has increased in the past few 
years at such a rapid rate that suffi- 
cient salesmen have not been trained 
to supply the demand for capable men 
and many concerns have faced the al- 
ternative of getting along as best they 
could with incompetent help, or go out 
of business. What is true of the gen- 
eral run of business concerns is true 
of insurance. Our business depends en- 
tirely upon salesmanship, and we re- 
quire the best, the ablest and the most 
skilful of men. Salesmanship is at 
once a profession, a science and an art, 
The necessary qualifications for sales- 
manship are energy, initiative, persist- 
ency, determination, loyalty, enthusi- 
asm, courtesy and tact. 

Energy means good health, so it is 
your duty to care for your physical 
well being. Energy means tireless 
activity and unceasing efforts to come 
in contact with the prospective buyer. 


Initiative means doing things without 
being told. It is very essential to 
progress. As a salesman you have un- 
expected conditions to meet, and you 
must be ingenious and clever and ever 
alive to quickly—almost instinctively— 
plan how to meet the unexpected. If 
you do not have initiative, you will be 
a machine salesman and likely to be 
run over by progress. 


Persistency and determination are 
genius—power—they conquer all oppo- 
sition. The persistent salesman knows 
no such word as “fail.” With every 
set-back his backbone only grows 
stiffer, and he goes back to the battle 
with greater determination than before. 
The man with the bulldog .grip—the 
one who can see nothing but the de- 
sired goal—is the man who wins. We 
hear much of luck, chance, brilliant in- 
tellect, but they win you nothing with- 
out persistency. It is the plodder, the 
patient hanger-on, who gains success, 
Everyone has confidence in the per- 
sistent and determined man, for he, as 
a rule, accomplishes his purpose. 

To be a good salesman believe in 
your firm and line, and never falter in 
your loyalty to your company. Support 





and believe in them to the last ditch. 
Elbert Hubbard says: “If you work 
for a man, in Heaven’s name, work for 
him. If he pays you wages that supply 
your bread and butter, work for him; 
speak well of him; stand by him and 
stand by the institution he represents. 
If put toapinch, an ounce of loyalty is 
worth a pound of cleverness. If you must 
vilify, condemn and eternally disparage, 
why, resign your position, and when 
you are outside damn to your heart’s 
content. But as long as you are.a part 
of the institution, do not condemn it. 
If you do, you are loosening the tendrils 
that hold you to the institution, and 
the first high wind that comes along, 
you will be uprooted and blown away 
in the blizzard’s track, and probably 
you will never know why.” Loyalty 
will make you more friends and gain 
you greater respect than knocking. 


Enthusiasm is the sunshine of sales- 
manship. It exhilarates and lightens 
the burden. Every buyer respects it, 
welcomes it and is influenced by it in 
your favor. To properly support your 
enthusiasm be always cheerful, wear a 
smile, use good English, keep posted 
on current events and try to be inter- 
esting in your conversation, but be a} 
good listener as well as a good talker. | 
Be modest, but at the same time so 
well posted in your business that you 
can be confident. 


Tact enters very largely into all 
negotiations. It consists briefly in be 
ing careful not to offend, and in quickly | 
noting that you are on the wrong lead | 
and gracefully backing up. 


Courtesy is the greatest of all levers | 
in salesmanship, Its lure is irresisti- | 
ble. Courtesy springs from the heart, 
and every great salesman has a big, 
kind, sympathetic heart. He has as a} 
first desire the wish to do good to the | 
other féllow. He has no desire to make 
a sale which will not be of mutual 
benefit. Every great salesman is a 
gentleman, and it is not possible to 
define the word “gentleman” without | 
including in your definition a | 
True courtesy is always sincere. 
frank and honest and you will get the | 
confidence which will make a real | 
friend of the buyer, and that is the)! 
best foundation on which to build busi: | 
ness. Don’t have alone a desire to sell; | 
have a desire to serve. Your services | 
will be paid for many times over in the 
security of your business. Courtesy is 
no respector of persons. It is appre 
ciated by the junk dealer as well as the 
banker, and it is due the little chap | 
as much as the big fellow. 


With these qualities there can be 
no question as to your success, and. 
your salary will be limited only by the 
degree of your ability a a salesman.— 
American Casualty Bulletin. 


“Get all the information when the | 
application is secured; you can’t get 
too much, Do all that is required and | 

a little more. The details are twice as | 
For to get when the bond has been | 
issued.” 


| 
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It is a regrettable thing 


Removals that the accident com- | 
That Make panies should lose so 
Lapses. much business through 


lapses due to the poli- 
cyholder moving out of the district or 
city of the agency that wrote him. 
Under our agency system, when a poli- 
cyholder moves hig residence to a dis- 
tance, the business being lost to the 
agent who produced it, he feels under 
no obligation to report the matter to 
the company that it may keep in touch 
with the policyholders. There is a 
real obligation on the part of the agent 
to report removals and there should be 
enough esprit de corps In every agency 
organization for each man to want to 
save every bit of business for the com- 
pany whether he is personally to profit 








or not. Ag one company said recently. | . —=—=—=—= 


Every month quite a number of GEORGE J. KUEBLER 


lapses are reported where policyholders | 

have moved to some other city. This | Attorney - at - Law 

to the company if the agent would go | 

business could, in most cases, be saved EXPERT LEGAL COUNSEL ON 

to a little extra trouble to look up the INSURANCE MATTERS 

new address of the policyholder and Briefs of the Law in any State 

report the matter to the home office. on Matters of 
INSURANCE 

a Specialty 





We have agencies in practically every 
city of importance in the country and 
these changes, while they mean a slight 
joss to the agency from which the re- 
moval occurs, should not result in loss 


to the company after it has assumed 

the tisk and if they can be caved, Suite 720-29 So. LaSalle St. ,Chicago, Ill, 
mean much to the company in the ag- TELEPHONES: Randolph 6816 and 6817 
gregate. A lapse from any cause is to 
be deplored, and is a direct charge 
against the value of insurance. Every 
agent from a standpoint of self-interest 
will exert every possible effort to save 
a policy if it means a continuation of 
the renewals for him, but some lose in- 
terest when the policyholder gets out 
of his reach, It is worth a little extra 
effort to follow up a policyholder who 
has moved to some other city even if 
another agent is to get the future bene- 
fit—if the business is saved to the com- 
pany. The policyholder may move back 
again or the favor is more than likely 
to be returned through some other 
policyholder moving into your city. 


“ati References on . Application - “tet = 








aSLIST INSURANCE COMPIM 
af ew York 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, President 




































80 Maiden Lane, New York 











Are you Interested in Western and Pacific Coast Insurance Matters ? 


To keep posted in the above, read the UNDERWRITERS’ REPORT, published at San 
Francisco, the only weekly insurance newspaper issued West of Chicago. 
Positively unexcelled by any insurance medium in the United States for news of 
nsurance in the territory extending from the Rocky Mountains to the Pacific Ocean. 
Subscription Price $3.00 Per Year 
UNDERWRITERS’ REPORT 350 Sansome Street SAN FRANCISCO, CAL. 
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A. 


Equitable Surety Company 


St. Louis, Missouri 


Capital $1,000,000.00 Surplus $250,000.00 








Exclusively Surety and Fidelity Business 








Liberal Contracts for Good Agents 
COMMUNICATE WITH 


E. B. McCONNELL & CO. 


General Agents for the State of New York 


55 LIBERTY ST., NEW YORK CITY 
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THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 
Home Office, 47 CEDAR STREET 
Chartered 1874 


PERSONAL AC ACCIDENT POLICIES 
OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 


DANIEL D. WHITNEY, Vice-Pres. 8. WM. BURTON, Sec. ALONZO G. BROOKS, Ass’t Bec 
RELIABLE AND ENERGETIC AGENTS WANTED 








THE SIGN OF GOOD CASUALTY INSURANCE 
HEAD OFFICE F. J. WALTERS 








CHICAGO Resident Manager 
nae 55 JOHN STREET 
F. W. LAWSON New York 
General Manager 
at een Beri Losace 
Burglary, Boiler and Paha oe 
Credit Insurance Established 1869. New England 


London Guarantee & Accident Co., Ltd. 


OF LONDON, ENGLAND 

















THE EASTERN 


UNDERWRITER 
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Prudential Casualty Su. 


HOME OFFICE 


INDIANAPOLIS 











Strictly a Casualty Company 





LINES WRITTEN 


AUTOMOBILE - LIABILITY - PROPERTY DAMAGE - COLLISION 

EMPLOYERS LIABILITY - - PUBLIC - - TEAMS - - - ELEVATOR 

WORKMEN'S COLLECTIVE - - - - WORKMEN’S COMPENSATION 

GENERAL LIABILITY - PHYSICIAN’S LIABILITY - COMMERCIAL 

AND INDUSTRIAL ACCIDENT AND HEALTH -- - - BURGLARY 
PLATE GLASS 








“SURPLUS LINES 


GUARANTEED UNDERWRITERS—LONDON LLOYDS 
Licensed in Illinois 

Capacity, $100,000 Single Risk 
Immediate Binders 

10 per cent Commission to Brokers 


MARSH & McLENNAN 


INSURANCE 


EXCHANGE 


CHICAGO, ILL. 


New York 


Chicago 





Minneapolis 


Duluth 











FIDELITY AND SURETY BONDS 
INTERNATIONAL FIDELITY INSURANCE 
COMPANY 


CASH CAPITAL - - $300,000 
HOME OFFICE: 15 EXCHANGE PLACE, JERSEY CITY, N. J. 
The only Surety Company Organized under Laws of New Jersey 


This Company is not a party to any agreement for control of rates 


BILLINGTON, HUTCHINSON & COMPANY 
GENERAL AGENTS 


3 South William St., New York City 425 Walnut St., Philadelphia, Pa. 








The Fidelity & Casualty Company of New York 


92-94 Liberty and 97-1083 Cedar Streets, New York City 


ne eee Te OE Te $10,678,673.37 
Capital and Surplus................sseeeeeees 3,124,412.06 
Losses paid to June 30, 1912.............. 39,481,720.02 


This Company grants insurance as follows: 
Fidelity Bonds, Surety Bonds, Burglary, Plate Glass, Steam 
Boiler, Fly Wheel, Employers’ Liability, Public, Teams, Auto- 
mobile, Workmen’s Collective, Workmen’s Compensation, Elevator, 
and General Liability, Personal Accident, Health, Physicians’ 
Liability, and Druggists’ Liability. 








YOUR 66 i” ARE YOU 
CLIENTS ‘ REPRESENT- 
WANT THE ING US? 


f Fidelity and Surety, Accident and Health, 
| Burglary, Plate Glass, Liability, Auto’ 


Total Assets Surplus to Policy-holders 
$8,133,000.57 $4,818,481.42 


ORGANIZED, 1890 HOME OFFICE: BALTIMORE 


Fidelity and Deposit Co. QE MARYLAND 


EDWIN WARFIELD, President 


We Do Business Everywhere 


NEW YORK CASUALTY OFFICE, 84 William Street NEW YORK — OFFICE, 2 Rector Street 
Phone: John 2432 Phone: Rector 2000 


WE WRITE 














Liability Accident 


Fidelity and Disability 


Surety Bonds Plate Glass 





Automobile Liability and Property Damage 
Workmen’s Compensation 
Industrial Insurance 


Casualty Company 
of America 


Home Office: 133 WILLIAM STREET, NEW YORK 











THE NORTH RIVER 
INSURANCE CO. 


OF NEW YORK 
95-97-99 William Street, N. Y. City 





INCORPORATED 1822 


TOTAL ASSETS DEC. 31,1911 
$2,389,805.24 











CRUM & FORSTER 


GENERAL AGENTS 
NORTH RIVER INSURANCE CO. BUILDING 





Empire City Fire Ins. Co 


+» Inc. 1850 

Nassau Fire Insurance Co., Inc. 1852 
United States Fire Ins. Co., 
Dutchess Fire Ins. Co., Inc. 1906 


ASSETS 
12-81-11 
$1,149,468 
840,845 
Inc. 1824 1,046,940 
660.716 


(Where not locally represented) 


FOR NEW YORK CITY 


AACHEN & MUNICH FIRE INS. CO. 


ALLEMANNIA FIRE INS. Co. 
JEFFERSON FIRE INS. CO. 








FIRE ASSOCIATION PHILADELPHIA F 


Office: Company’s Building, 407-409 Walnut St. 


Organized 1817 Incorporated 1820 
Cash Capital $750,000 
E. C. IRWIN, Eyeaident 


Charter Perpetual 
Bem $8, 989, 219.63 i 
CONPERMAN. Vice-President 


G GARRIGUES. ie and Trea 
R. N. KELLY, Jr., Asst. Sec. and Treas. 





1RI- 














VALUABLE AND EFFECTIVE 
CANVASSING LITERATURE 


— Fr oOa-—— 


LIFE INSURANCE AGENTS 





“REBATING VOIDS THE POLICY” 


**Rebater and Assured Liable to Fine and Imprisonment ’’ 


$2.00 per 100; 


$1.25 per 50 


“A BANKING PROPOSITION or TWO METHODS OF SAYING” 


Price $5.00 per 1,000; $3.00 per 500 
(With Imprint on Lots of 5,000 or over) 


“D0 RICH MEN NEED LIFE INSURANCE?” 


Giving Effective Answers in the affirmative 
Price $2.00 per 100; $1.25 per 50 


“A STORY OF TWO PYRAMIDS” 


Illustrating the Difference Between the Legal Reserve and Assess- 


ment Plans of Life Insurance 


Price $1.50 per 100; $1.00 for 50 


“COUNTER PROPOSITIONS” 


Insurance for Property and Life 


Price $5.00 per 1,000; 


$3.00 per 500 


(With Imprint on Lots of 5,000 or over) 


The above pamphlets are productions of articles appearing 
in past issues of THE EASTERN UNDERWRITER, or for which 


we are agents. 


Samples of any or all of the above sent upon receipt of 25c. 


postage. 


Address THE EASTERN UNDERWRITER CO. 


105 William St., 





New York City 

















